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Shey look alihe, 
buf there's a big sales diflerence 


It’s hard to tell the difference between these two brands of suede 
pumps by looking at them. But the woman who weors the pair on the 
right will notice the difference—when the dye starts rubbing off on her 
ankles and insteps. And you can bet she won't buy that brand‘ again! 
Consumers demand all-round quality in suede lor any other leather). 
And quality includes deep-penetrating, non-rub-off dyes .. . such 

as Du Pont Diazo Blue or the Du Pont Diazo Black used in the repeat- 
selling pump on the left. 

Farsighted manufacturers refuse to risk the quality of their leather 
goods with inferior dyestuffs. Selected Du Pont dyes will give color 
quality that pays off in lasting consumer satisfaction. You have a wide 
choice of brilliant, level-dyeing colors for all your leather needs in 
Du Pont's line of Leather Dyestuffs. Our Technical Staff will be glad to 
share their experience and know-how with you—to help you solve 
any of your dyé problems. Write today to E. |. du Pont de Nemours 

& Co. (Inc), Dyestuffs Division, Wilmington 98, Delaware. 
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BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 





FOR THOSE WHO 
LIKE PLENTY OF... 


AVON 
Du- le 


TRADE MARK REG 


Made of thick, extra light, Avon Du-Flex GumSar, 
the finest rubber sole material there is. ROPEE takes 
the place of off-the-market Crepe on the best shoes 
—and in the minds of your customers, who like the 
design, and recognize Avon Du-Flex as a Solemark 
of Quality. Put them on your new line for men, 
women and children. 


AVON SOLE COMPANY * AVON, MASS. 


Mr. Manufacturer: 


Avon Du-Flex. GumSar 
“ ROPEE comesin heel attached 
_ dren's shoes, separate heel style 


€2 EE 
a wine and red. GumSer AVON 
the finest rubber sole you. DU-FLEX 
_€an put on a shoe, and the 


SOLES 
nofionally 


SEPARATE HEEL advertised 
for Men m.. 


not on all shoes... just the best ones 





design is areal sales — ‘ 
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FOR FOOT HEALTH 


Leading dermatologists agree there is 
NO SUBSTITUTE FOR SOLE LEATHER 


Leather lets the feet breathe” 
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A THOUGHT LEADER 
TAKES A BOLD STEP 


The hard-hitting, thought and 
action leader of the shoe and 
leather industry, William A. Rossi, 
editor of “Leather and Shoes,” 
has taken a bold step in ‘“Podome- 
_ trics,” a new dimensional approach 
| to lasts, shoes, and feet. Here’s the 
_ kind of thing you know Dr. Rossi 
| would do—he denies that shoe- 
making is a highly technicalized 
_ science and says that shoemaking 


' can never become a truly scientific . 


_ industrial process until it adopts 
an accurate system of lastmaking 
and shoe sizing. 


He says that lasts and shoe sizes 
need standardization and shows 
how that can be accomplished. 
Here’s a book that every one in 
the shoe and leather industry 
should read now and read often. 
It’s a book that strips the indus- 
try’s primary problem of all of its 
mystery and puts the facts out in 
the open. It’s a bold step but one 
the industry must take. Get 
several copies. You’ll want every 
executive on your staff to read 
“Podometrics” for a new stimulus 
to better thinking. 


$@.50 PER COPY 


Rumpf Publishing Co., 
300 West Adams Street, 
Chicago 6, Iilinois 


| enclose $ . Please send 
copies of "Podometrics” 


by William A. Rossi. 
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for the “‘platinum of leathers’ — 


genuine shell cordovan — the 
finest for Shoes, Men's Belts, 
Military Belts and Holsters. 
Huch shark print cordovan for 
the tips of Children’s shoes. 


1525 W. HOMER STREET * CHICAGO 22, ILLINOIS 
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? 'T oday, more than ever, “Tanning Processes” is 
needed by every tanning industry executive, su- 
perintendent, chemist and foreman, also suppliers 
of tanning materials, chemicals, etc. This book, 
called by many the most practical work on tan- 
ning ever written, reveals formulae developed 
through years of actual tanning plant operation 
and intensive laboratory and field research. “Tan- 
ning Processes” will point the way to greater yield, 
better production, and higher quality in any 
leather. You don’t have to be a chemist to under- 
stand August C. Orthmann. He’s a practical 
leather man and he writes in the language of the 
practical leather man. 


THE 
4 


iJ 
Siactical 


‘TANNING 


Be thal contains 


The vast fund of information contained in this 
book will give you accurate yardsticks for meas- 
uring your production procedure, and help you 
simplify and improve every process. You'll find 
“Tanning Processes” the kind of book you’ll use 
every day because it treats expertly with your 
every day problems. One glance at its amazing 
contents and you'll join scores of others who have 
said that “Tanning Processes” is truly a library of 
leather making know-how in one volume that is 
easily read, easily applied, and certain to show you 
better ways to bigger profits. 
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Mere’s the practical story of Tanning—intormation 
and formulae worth thousands of dollars f 


TANNING PROCESSES 


August C. Orth- 
mann has con- 
ducted and super- 
vised tanning 
operations on all 
types of leathers. 

e is president 
of the Orthmann 
Laboratories, Inc., 
Milwaukee, Wisc., 
consulting chem- 
ists to the tan- 
ning and allied 
industries. Into 
his book, ‘‘Tan- 
nin, Processes” 
he has poured the 
know-how of a 
lifetime in tan- 
ning. 


It doesn’t make any dfference what 
type of leather you tan, nor does it 
matter what your present production 
procedure may be. If you’d like to 
have the benefit of a practical leather 
man’s intensive study of all tanning 
problems and processes, you'll get it 
when you read “Tanning Processes.” 
In the pages of this remarkably practi- 
cal volume on tanning are exhaustive 
reports on every phase of tanning... 
accurate data against which you can 
measure your present methods and 
from which you can gain invaluable 
data and formulae to help you increase 
your yield, improve production, reduce 
time and motion, and get higher qual- 
ity leather. 

There’s no high-flown theory in 
“Tanning Processes.” It’s a “how” 
book that comes up with the answers 


by August C. Orthmann 


414 Pages Covering 


Side 


Sheepskins. 


Leather Tanning, Gun 


Tanning, Patent ' 


White Leather. 
Harness Leather. 


ag ym pau 
Horsehide Leather. 


Vegetable-Tanned Sole Leather. 


RUMPF PUBLISHING COMPANY 


(Formerly Hide & Leather Publishing Co.) 


300 West Adams Street 
Chicago 6, Illinois 


Name: ...... 


Address: 
City: 


Company: 


I enclose $. 


. Please send me at once 


to scores of problems — and _ they’re 
practical answers that you can put to 
work right now—just as scores of other 
tanners have done. ‘“‘Tanning Proc- 
esses” is a production road map that 
lets you chart a course over known 
routes to proven better results. 


Under any conditions, a book like 
this would be an invaluable help — 
under today’s exacting conditions, it’s 
a must for the tanner who wants to 
know he’s on the right road at all 
times. Let “Tanning Processes” help 
take the guesswork out of your pro- 
duction procedure. Let it help save 
time and labor. Use it every day to 
be sure you’re getting the utmost out 
of every facility. 

“Tanning Processes” is beautifully 
and durably bound in leather. It is 
clearly written, clearly printed — 
clearly the greatest value in a practi- 
cal book ever offered to the tanning 
industry. Order your copy now. It’s 
priced at only $12.50 per copy, yet 
it is worth thousands! Send the cou- 
pon today. Order enough copies to 
cover every executive and production 
department. We’re sure you'll say it’s 
one of the best investments you’ve 
ever made. 


copies of 


“Tanning Processes," by August C. Orthmann. 


Check here if you prefer to have us send invoice with book. 
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MAKE With THE MUSCLES 


Upper leather tanners may soon face a powerful challenger 


F the leather industry thinks its 

current problems of government 
regulations, supply, production, etc., 
are serious, they may find these to 
be very mild troubles compared to 
what may be ahead. It is reliably 
reported that Goodyear has reached 
an advanced experimental stage with 
an all-Neolite shoe: sole, heel, upper, 
and some of the innards, too. 

The story of Neolite and the sole 
leather branch of the industry is now 
familiar to all. In a period of five 
short years, Neolite and similar sol- 

‘ing materials scooped away 50 per- 
cent of the soling business from the 
"leather industry. Through an all-out, 
"aggressive promotional effort it 
' drove a gaping hole in what was once 
considered an impregnable wall. As 
‘a result, we’ve already seen the per- 
‘manent shutdown of several sole 
- leather tanneries. 
| The alert men behind Goodyear’s 
shoe product division then launched 


recently, embarked on the luggage 
_ and leather goods field with a variety 
' of products which the average con- 
‘sumer would find virtually impossi- 
_ ble to distinguish from genuine good 
' quality leather. 
_ And now in prospect comes the 
_ greatest test of all—the possible in- 
_vasion of Neolite into the upper shoe 
“leather field. If and when Goodyear 
launches such a project, the leather 
industry can be certain that it will 
face the toughest and gravest com- 
petition in its long history. 

The leather industry has always, 
with a sort of condescension, granted 
a share of the upper shoe market to 
non-leather materials such as fabrics 
and simulated leather materials. The 
industry has never taken these ma- 
terials seriously; that is, feeling that 
they could drive any deep and per- 
manent wedge into its traditional 
market. 

But with Neolite, prospectively, it 
faces an utterly different kind of com- 
petition, one that would be frankly 
all-out in its determination to cap- 
ture a large share of this lucrative 





LenS Kditorial 


Reprints available at nominal costs: 
Up to 100, 10c each; 200-500, 5c each; 
1000-3000, 2%c each; 5000 or over, 
1%c each. 





market. It would meet a kind of com- 
petition that is financially equipped 
to do a powerful job; a product that 
could well meet with general accept- 
ance on the basis of name reputation 
and quality, both with consumers and 
the shoe industry; an executive gen- 
eralship that is canny, experienced, 
promotion-minded, aggressive, deter- 
mined. Altogether, it could pose a 


, genuine threat, a competitive formula 


hard to beat. 

If and when Neolite is ready to 
launch into the upper leather field 
(87 percent of all leather goes into 
footwear) it will be extremely inter- 
esting to see how the tanning indus- 
try is going to meet the challenge. 
Most of us well recall when Neolite 
plunged into the sole leather field. 
We saw Neolite’s magnificent, all- 
embracing merchandising job, its 
heavy expenditures which, in sound 
economic logic, it considered as the 
necessary investment preceding the 
profit. In turn, we saw the sole 
leather tanners, at first supercilious 
toward the “arrogant” newcomer and 
his claims, then becoming increas- 
ingly disturbed by the inroads made 
by the newcomer, and finally the sole 
leather tanners in a state of genuine 
distress. 

And while Neolite was shooting the 
bankroll on what it considered a 
worthy product and a consequently 
worthy business risk, we saw the sole 
leather tanners quibbling about the 
expenditures of relative pennies—and 
even then unable to come to unani- 
mous agreement of full cooperative 
effort to defend its own product and 
position. The great gains made by 
Neolite and other nuclear-type soling 
materials were made largely by their 
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own aggressive merchandising, and 
partly by the inadequacy of the pro- 
gram weakly presented by the sole 
leather tanners. One side was fight- 
ing with the atom bomb, the other 
with sticks and stones. The mer- 
chandising methods of the “invaders” 
were ultra-modern, swift and potent 
compared with the comparatively 
primitive methods employed by the 
defenders. The battle was won before 
it was fought. 

Anyone with even short vision 
knows that it’s only a matter of time 
before the upper leather tanners are 
going to face a similar kind of com- 
petition. The industrial world is 
moving too fast for the case to be 
otherwise. Consider the enormous 
advances that came out of the 
stepped-up industrial pace of the last 
war—the horde of new methods, 
products, materials, etc. Consider, 
too, that we are entering a somewhat 
similar period of increasing industrial 
pace through our national mobiliza- 
tion program. That a vast number 
of new and improved products will 
come out of this is virtually inevi- 
table. In short, the traditional mar- 
kets of the upper leather tanners may 
no longer be as traditional as in years 
past. It may not be too long before 
they will face an unprecedented chal- 
lenge. 

The value of the tanning industry’s 
leather amounts to more than one 
billion dollars annually. Such an 
attractive field can hardly be expected 
to go unchallenged. Every healthy, 
modern industry recognizes this, and 
is prepared for it. But the tanning 
industry has been steeped in an age- 
old history and tradition, and it is 
possible that it may find its merchan- 
dising muscles more flabby than it 
thought—simply because it has been 
so long since it had to make full use 
of them against a powerful com- 
petitor. 

It would seem that this might be a 
good time to resume setting-up exer- 
cises to get those muscles in trim, 
ready for whatever may come—for 
come something certainly will. 
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NEW PRODUCTS LAUNCHED AT FACTORY 
MANAGEMENT CONFERENCE 


Some of the outstanding developments introduced for the first time. 


Avon Sole Co.—A revolutionary 
new platform material known as 
Cush-N-Cel, is based on an elastomer 
resin, is one-half the weight of cork, 
and six times lighter than the same 
size outsole. It is completely flexible 
and compressible, will not crack 
when completely bent over on itself. 
It is light enough to float on water. 
It can be worked on leather or wood- 
working machinery, can be used for 
a wedge heel material, but is 
lighter than wood. It resumes its 
original shape under all conditions. 
_ It may also be used as an outsole 

material on soft-sole slippers and 
infants’ shoes. It stitches and cements 
well. The manufacturer states that 
the material “will likely have addi- 
tional uses when the results of further 
tests are completed.” 

Singer Sewing Machine Co.—A 
new “needle cooler” that can be 


| attached to the sewing machine. It t 


is particularly useful where Nylon 
thread is used on leather and creates 
heat through friction. For example, 
* in alum-tanned white buck, the needle 
_ will often turn blue with heat and 
friction and require replacement. The 
_ needle cooler prevents or reduces 
_ this heating, saves on replacements. 


Also, a new “thread lubricator” 
which can be attached to most sew- 
ing machines. This gives a visible 
supply of thread lubricant, and also 
has an adjustment which controls the 
flow of lubricant. 


Ginsberg Machine Co., Inc.—The 
new Felma Band Knife Splitter, a 
machine that splits and skives at the 
same time. It reduces operational 
time 70 percent. It is foot-controlled 
for practical handling and control of 
the work. The knife can be removed 
and replaced in 10 minutes. The 
machine was introduced for the first 
time here. 


Hartley Tool & Die Co.—Tungsten 
carbide tipping for feed dogs and 
roll feeds for various functional parts 
of shoe machines. The shoe factory 
sends in its old and worn parts— 
ordinarily discarded—to this com- 
pany, which processes the parts, 
applying a tungsten carbine tipping 
over the old part so that it is not only 
“as good as new again” but will 
wear 20-50 times longer than the 
original steel. Tungsten carbide is a 
new metal to the shoe industry, and 
is, next to the diamond, the hardest 
material known to science. 





To Shoe Factory Executives 


THANKS 








For Your TREMENDOUS RECEPTION To 


“Controlled Stitching” 


at the 


FACTORY MANAGEMENT CONFERENCE 
in Cincinnati 


170 Summer St., Boston, Mass. 
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The Randall Co. — Introduced a 
new Rotary Edge Trimmer which 
applies to soles, briefcases and bill- 
folds. It has an adjustment for con- 
trolling the amount of the trimming. 
The machine operates at 3400 RPM 
as its best or most practical speed. 
The machine is still in an experi- 
mental or developmental stage. 


International Shoe Machinery Corp. 
—The Kambourian Die Sharpener 
which sharpens die right at the fac- 
tory. It is designed to avoid the prob- 
lem of taking the dies out of the 
factory for sharpening, thus elimin- 
ating lost time to production, ship- 
ping costs, etc. The device, it is 
claimed, can sharpen better than 75 
percent of the surface area of the 
die, the remainder being finished 
with a file. The process doesn’t affect 
the temper of the die, as it is a cold 
process with no damaging heat. It 
can be adjusted for all heights of 
dies. It utilizes a carboloid cutting 
steel bit, and various bits are utilized 
to obtain desired edges or bevels. 
The machine is for outright sale, with 
delivery in 60 days. Incidentally, 
this is one of the developments which 
came out of a suggestion posed by 
the National Shoe Manufacturers 
Association Technical Committee. 
The machine was developed 60 days 
after the suggestion was made. 


Prime Mfg. Co.—A new rib-laying 
machine which can do over 1,000 
pairs daily. The machine was 
designed to construct a new shell 
platform which is used on a con- 
ventional lasted shoe to give the 
appearance of a “Brevitt”-type shoe. 
The platform or midsole material 
contains large perforations to give 
lightness and flexibility. This pro- 
vides a lower cost for slip-lasted, 
closed toe and heel casuals, gives 
lighter weight to the shoe. The 
machine lays the rib onto this mid- 
sole or platform. 


Potdevin Machine Co.—The Fibre 
Tuck Cementer is a small device for 
applying latex cement to cork heel 
pads. Pilot tests show a saving of 


(Concluded on Page 27) 
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STATISTICAL QUALITY CONTROL 


Real savings for tanners through this new management tool 


| age gn quality control is 
one of the most important manage- 
ment tools developed in half a cen- 
tury. Many manufacturers have 
realized striking savings through re- 
duction in off-grade materials. Be- 
cause of this, tanners may well con- 
sider what quality controls can do 
for them. 

The variability of hides and skins 
has long proven an almost insur- 
mountable obstacle in the exact con- 
trol of leather. Because statistical 
quality control estimates and pro- 
vides for the inherent product vari- 
ability, it should offer some promise. 


Starts With Chart 

Quality control begins with the 
control chart which is merely a 
graphical systematic record for re- 
cording process control data. In 
many cases the necessary information 
is already available in the tannery. 
Let’s take as an example, a control 
chart for percent cracky leather. 
Here we use a control chart for frac- 
tion defective. First we keep a record 
of the number of cracky skins and 
the total number of skins in each lot 
sorted. Then these lots must have 
some logical basis in order to be of 
value. We might take as a group 
a day’s production or each shipment 
of each individual drum of any other 
group that we want to study. Then 
we plot the percent defective; that is, 
the percent cracky in each group. 
After we have that data, we deter- 
mine or calculate the average percent 
defective. Next, we just look up in a 
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By Dr. William Cox 


book and apply the formula which 
gives us our so-called control limits. 

What do these control limits mean? 
A control limit means that only three 
points on our control chart out of a 
thousand points should lie either 
above or below the control limit lines 
due to chance alone. We might 
liken these controls to the tossing of 
a coin. The chances of heads com- 
ing up is one half, but if a man 
tosses eight heads in a row, we want 
to have a good look at that coin. In 
the same way, when a point lies out- 
side the control limits, we want to 
have a good look at that point and 
see what happened. 

So the control chart first forces 
us to keep a systematic graphical 
record, and then from the record 
itself we set up a control limit. 


Watch Changes Closely 

We take action on those control 
limits. We look at the point. If we 
have a point above the line or below 
the line, we know that something has 
gone wrcng. Suppose, for example, 
that we put through an experimental 
pack and the point that is the per- 
cent defective for that pack is hae 
the line of the lower control limit. 
Then we have some sound basis to 
say that this pack or that this change 
in our process has resulted in a 
better leather. 

The next thing we can use this type 
of control chart for is to look for 
trends. Suppose, as we are running 
along in our production, the point 
starts to creep upwards on us. It 
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needn't be outside the control limit, 
but it just seems to be a little bit 
higher than the one before. From 
that we know that if we don’t do 
something, and do something in a 
hurry, we are going to be in trouble. 
In that way we mey have a chance to 
find out where the trouble is and 
correct what is wrong before the dif- 
ficulty really becomes serious. This 
is probably one of the most impor- 
tant uses of control charts. 


Applies Anywhere 

Now how far the usefulness of 
control charts can be extended in a 
tannery is something which remains 
to be demonstrated. Almost any 
available tannery can be studied. 
Many examples will come to mind 
immediately. For example, we can 
run a control chart on percent yield; 
a control chart on the sort, that is, 
the grading of the leather; we could 
use a control chart to study our 
raw stock purchase pr our various 
raw stock suppliers; or we can chart 
striping temperatures or percent of 
chrome or many other things. Each 
one of these control charts, however, 
is going to have to prove itself and 
prove its own usefulness jn tannery 
practice. At best, quality control 
is a tool for the tanner. Properly 
applied, it will indicate with good 
precision both the time and the place 
of production difficulties. The really 
difficult job, however, which is the 
location and the elimination of the 
causes of the different difficulties, 
still remains for the tanner. 











SOLVING SHOE THREAD DIFFICULTIES 


An up-to-the minute technical report on shoe thread problems 


HE fastest way to approach this 
Psubject is to point out your indus- 
try will have new thread problems 
to work with at a very early date. 
Last week the U. S. Marine Corps 
directed that the thread specifications 
in their combat boot Specification 
MIL-B-15993 be changed from cotton 
thread Ticket Size 16/4 for stitching 
uppers to Size E nylon, and from 
10/cord linen for welt and Goodyear 
outsole stitching to Dacron Size 
V-690 for welt and Goodyear outsole 
stitching and Dacron Size V-554 for 
attaching midsoles to the outsoles. 


The Research and Development 
Branch of the U. S. Army have asked 
our industry to produce cotton and 
linen threads treated with copper 
No. 8 quinolinolate to make them 
mildew-resistant. The industry is on 
record that within the next 30 days 
we will be in a position to deliver to 
the shoe industry fitting room threads 
and bottoming room threads treated 
with copper 8. 

Changes in military specifications 
will present to your industry some 
additional problems. We must all 
recognize that products considered 
satisfactory in the past are not now 
considered good enough. The intro- 
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duction of man-made fibers and im- 
proved treatments of the older natural 
fibers has resulted in better end prod- 
ucts and will rapidly change some 
manufacturing methods. 


Adjustments Necessary 


When we change over in our sewing 
rooms from the threads we have used 
for a number of years to the newer 
threads, whether treated natural 
fibers or synthetic fibers, there must 
also be a change in our attitude and 
approach to our sewing problems. 
Everyone concerned must recognize 
when you change the physical charac- 
teristics of a thread, sewing machine 
adjustments must be made to accom- 
modate these changes. For instance, 
in treating cotton and linen threads 
with copper No. 8 quinolinolate in 
order to make them mildew resistant, 
the character is changed so that it 
reacts somewhat differently to the 
thread-handling mechanism of the 
sewing machine. There is no doubt 
but that tension adjustments will have 
to be made. Thread treated with cop- 
per No. 8 has a much higher co- 
efficiency of friction and will make a 
tight stitch with a lot less tension on 
the tension discs. Cotton and linen 
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General Manager, Industrial Sales Division 


threads so treated will be wound on 
the tube in a somewhat different man- 
ner so as to permit free delivery from 
the tube. 

When we change over to synthetic 
threads, consideration will have to be 
given to the proper adjustments of 
tensions and correct adjustments of 
the thread-handling mechanisms. 
Steps will also have to be taken to 
prevent the over-heating of needles 
in order not to deteriorate the syn- 
thetic threads. 

There is no doubt that the new 
synthetic fibers will find a definite 
and permanent place in threads to be 
used in the production of shoes. In 
the future the progressive shoe manu- 
facturer will evaluate the threads that 
he puts into his product in an entirely 
different way than he has in the past. 
He will approach his problem on the 
basis that thread has two functions: 

1. To hold the shoe together dur- 
ing the lifetime of the shoe. 

2. To sew at the highest possible 
speeds consistent with the abil- 
ity of the operator to handle 
the work. 

Using this new approach the shoe 

manufacturer will ask himself, “Does 


(Continued on Page 35) 
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IN BACK OF THE NAME 
5 Conveniently Located Plants 


When you call on Mears for wood heel 
blocks, you are assured of the craftsman- 
ship you expect, whether supplied by 
our Massachusetts, Missouri, New 
Hampshire or Ohio factories. Each plant 
has the experience in personnel and the 
special equipment needed to meet to- 


day’s most exacting demands of produc- 
tion and styling. To be certain of an 
adequate and dependable supply of high 
quality wood heel blocks, we suggest 
that your requirements be made known 
at an early opportunity. 


FRED W. MEARS HEEL COMPANY, INC. 
GENERAL OFFICES, LAWRENCE, MASS. 





America’s Style Leaders 

in every price range count 
on Mears wood heel 
blocks for dependability 
of performance. 
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Vegetable Tanning Extracts From 


TECHNOLOGY OF TANNING 


WaAsTE SuLPHITE Liquors 


The interesting historical background of these tanning extracts 


INTIL about 1913 most of the ob- 
| jection to the acceptance of sul/ 
phite-cellulose as a valuable tanning 
material or agent centered around 
the allegation that it contained little 
or no tannin, and that when used 
alone it produced a thin and empty 
ttype of leather. Although it seems 
to be a well-accepted fact that sul- 


real tannin, nevertheless, the purest 
‘form of vegetable tannin, namely that 
obtained from Chinese nut galls, pro- 
‘duces a very thin and empty variety 
of leather. 

It appears from the literature that 
there was considerable difference in 
‘the tanning action of many of the 
‘ cellulose-sulphite extracts on the mar- 
tket about 1913; for example, Yocum 
tand Faust found by blending a cer- 
ftain sulphite-cellulose extract with 
_ other tanning extracts a large increase 
‘in insolubles occurred over the 
‘theoretical amount, with of course a 
“loss of tannin, while Reed found the 
exact opposite. Faust also stated 
that he found entirely different re- 
sults on two different brands 
(J.A.L.C.A., 1913). > Fisrthermore, 
according to Loveland, it*would ap- 
pear that different sulphite-cellulose 
extracts give results at variance by 
the same tests. 





There was the question to be de- 
cided as to whether sulphite-cellulose 
extracts contain vegetable material 
capable of combining with hide to 
produce leather. It does not concern 
the purpose whether the leather is a 
salable commodity. It is sufficient 
that it meets the definition of leather 
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phite-cellulose contains little or no_ ~ 


By Frederic L. Hilbert 


as hide so treated as to be imputrasci- 
ble, pliable, and opaque. The evi- 
dence is conclusive that some of the 
sulphite-cellulose extracts contain a 
certain amount of some vegetable ma- 
terial which will actually combine 
with hide (not merely absorbed by 
hide) and make leather as defined as 
above. 
= Opinions Varied 

There was much difference of opin- 
ion in regard to the value of sulphite- 
cellulose extracts for general leather- 
making purposes. Some regarded it 
as having value only as a material to 
to be added to vegetable tanning ex- 
tracts as an adulterant, while others 
regarded it only as a fitting material 
to increase the weight or yield of 
leather. On the other hand, there 
were many tanners who obtained ex- 
cellent results, especially sole leather 
tanners. As stated by Saxe (J.A.L. 
C.A.,1913), “the sale of these ex- 
tracts is increasing largely in this 
country. It is being made in Eng- 
land; it is being made on the conti- 
nent; and the English have recog- 
nizec that it makes a pretty good 
blend. Now whether it is a true 
tanning material or not I do not 
know. But I do know it makes 
leather, and that is what interests 
tanners.” 

The practice of adding sulphite- 
cellulose extracts to so-called legiti- 
mate vegetable tanning extracts be- 
came so general that it was deemed 
expedient to devise a method for the 
analysis and detection of sulphite- 
cellulose in such mixtures or blends. 
Such a method was developed by 
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Proctor and Hirst ( J.A.L.C.A., 1909), 

and, at present, this method is the 

Official Method of The American 

Leather Chemists Association. It is 

as follows: 

(83) Sulphite-Cellulose 

When materials containing 
sulphite-cellulose are analyzed, 
the fact that the material con- 
tains sulphite-cellulose extract 
should be noted on the report. 
The test for the presence of 
sulphite-cellulose in a liquor 
or extract shall be as follows: 
5ce. of a solution of analytical 
strength shall be placed in a 
test-tube 0.5cc. of aniline and 
the whole well shaken; then 
2cc. of strong hydrochloric 
acid added and then the mix- 
ture again shaken. If at least 
as much precipitate remains as 
is obtained when a compari- 
son solution prepared as be- 
low is similarly treated, the 
material shall be held to con- 
tain sulphite-cellulose. 
The comparison solution shall 
consist of sulphite-cellulose in 
the proportion of one part 
total solids to 2,000cc. of solu- 
tion, and as much tanning 
material, similar to that being 
tested. but known to be free 
from sulphite-ceilulose, as will 
make up the solution to analy- 
tical strength. Attention is 
drawn to the fact that certain 
synthetic tannins give pre- 
cipitates under the conditions 
of this method. 


(Concluded on Page 39) 
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True story on the Government’s long delay 
in issuing the new shoe pricing order is out at last. 
OPS officials, smarting under growing crescendo of criti- 
cism, now say the job of drawing up order was much more 
difficult than anticipated. Main reason for difficulty was 
lack of previous regulation on which to pattern new order. 


During World War II, shoes were covered 
by general pricing regulations. Many other items now 
covered by special “tailored” orders were easily handled be- 
cause OPA had covered them with special regulations in 
last war. Thus OPS had precedent to follow in setting up 
new “tailored” orders. 


Not so with shoes. Government officials point 
out how OPA struggled vainly for nearly three years in 
attempt to draw up special order on shoes, finally gave it up 
as bad job. Small wonder, say officials, that OPS is having 
trouble setting up unprecedented order in a couple of months. 
So say members of OPS. 


Immediate reason for most recent delay is 
that order was already on DiSalle’s desk awaiting his signa- 
ture when it was tossed back to legal department for re- 
writing. As matters stand now, rewrite job is done, order 
is back on DiSalle’s desk, and all that’s needed is his signa- 
ture. However, shoe industry has had so many false alarms 
in past weeks that the white heat of expectancy is gone. 
Shoe manufacturers will not be taken by surprise when and 


if order appears. 


Sole leather cutters really confused on 
pricing after May 28, the date new manufacturers’ 
ceiling price regulation takes effect. If cutters figure 
prices according to CPR 22, they will be forced to reduce 
prices average of 6-8c per Ib. Most of this rollback could 
be absorbed if they could work with leather bought at old 
prices. However, most cutters have been shut down for 
weeks because of leather shortage, say they cannot possibly 
reduce ceilings on leather they expect to buy. 


Industry representatives now urging OPS 
grant time extension, allow sole cutters to sell at pre- 
CPR 22 prices until special order can be worked out. If 
no relief is granted, cutters say shoe industry will be unable 
to buy cut soles by mid-June. Next step appeafs up to 
Government. Alternative is almost complete stalemate. 


May 26, 1951! 


Big news to shoe industry is “hush-hush” 
project at Goodyear Rubber Co. aimed at produc- 
ing all-Neolite shoes. Three experimental shoes with 
Neolite uppers and soles already made: one men’s black 
Navy oxford-type shoe, one men’s brown dress shoe, and 
one men’s woven summer shoe. All three now being tested 
for wearability, etc. with prospect that shoes will be offered 
to public in not too distant future. 


Few people realize as yet what next few 
months will bring in way of shortages on civilian 
goods, Present plans of Department of Defense call for 
another $58 billion worth of orders to be placed for military 
equipment and construction within next 14 months. This 
is in addition to some $26 billion already placed since Korea 
with most still undelivered. 


Nation faces terrific shock when $80 billion 
worth of military equipment begin draining off materials 
from civilian production within next 18 menths. When 
accelerating flood of orders hit supply of steel, wool, rub- 
ber, etc., civilian production and use of these materials is 
bound to fall off sharply. If impact is too heavy, rationing 
of all short materials is inevitable result. Government is 
hoping to stall this as long as possible—at least until after 
1952 elections—but the signs are all there. 


Army Quartermaster now really alerted to 
footwear and clothing needs of G.I. Joe. Many frozen 
feet and other foot troubles resulting from Korean campaign 


has provided the needle. At Fort Lee, Va. for example, 
Quartermaster Board is now carrying out accelerated-wear 
tests on footwear. One such test calls for soldiers to hike 
15 miles per day over crushed rock and cinders and through 
water. 


Even though U. S. soldier is best-shod in 
world, shoe improvement program continues. One 
example is new type of tropical combat boot being developed 
which will be three-quarters of a lb. lighter than regular 
combat boot, yet fully as wear resistant. Another is Navy's 
new cold weather boot. Services will be prepared for fight- 
ing in any climate under any conditions. 
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ARMY CUTS COMBAT BOOT ORDERS 





OFFICIALS SEE 
25% REDUCTION 


Will Release More Leather 
For Civilians 


There are signs that a “leveling 
process” has begun in shoe procure- 
ment by the military services and 
that deliveries sought after July will 
be considerably below existing levels, 
the Tanners’ Council reported this 
week, 

The Council stated it is “very 
probable” that combat boot require- 
ments after July will decline appre- 
ciably from the current buying rate 
of approximately one million pairs 
per month. After July, unless devel- 
opments in the Far East or elsewhere 
on the war front change considerably, 
combat boot orders will fall off 
noticeably. 

Total military footwear needs for 
all services, based upon the size of 
the armed forces, would still continue 
at the rate of 18-20 million pairs an- 
nually, the Council said. 


Civilian Leather Hit 

The enforced curtailment of leather 
production in recent months has cre- 
ated serious problems in relation to 
civilian leather needs. “Tanners, 
therefore, will welcome the help with 
regard to raw material which level- 
ing off in Government procurement 
+ may bring, especially at a time when 
the seasonal tide of civilian demand 
is rising and could press hard upon 
leather supplies,” the Council con- 
cluded. 

Late this week, official military 
> sources reported unofficially that the 
Army has decided to reduce the rate 
of its orders for combat boots. The 
reduction is figured at approximately 
25 percent below the previous buying 
rate. : 

Although the Quartermaster Gen- 
eral set a procurement program last 
March calling for a million pairs of 
combat-type boots per month, this 
has receritly been lowered to around 
800,000 pairs monthly. Originally, 
Army procurement officials were or- 
dering at the rate of 10 pairs per 
man. 

Army figuring today is that 10-12 
pairs are needed for combat troops 
in Korea, four-five for each man in 
training, and two-three pairs per man 
on guard or office duty. 

The Munitions Board recently 
asked all services to temper their 
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buying programs by watching in- 
ventories carefully. (L&S, May 12). 
This was done to ease the strain on 
civilian shoe supplies and help keep 
prices within reason. 

One effect of the Army’s reduced 
combat boot buying program will 
be to release a good deal more leather 
(upper and sole) for civilian pro- 
duction. Combat boots which are al- 
most knee-high require large amounts 
of upper leather. 





SHOE ORDER SIGNED 


Price Administrator Michael 
V. DiSalle signed the long- 
awaited shoe manufacturers’ 
pricing order early Thursday 
morning, May 24. 


Due to OPS’ three-day in- 
terval rule, the order will be 
not publicly released until 
Tuesday morning, May 29. It 
will then be available in the 
Federal Register. Newspapers 
may possibly carry the story 
in Monday evening editions. 


Details of the new order 
were not immediately avail- 
able although OPS officials 
said that it would resemble 
CPR 22 in many points. It 
was intimated that profit mar- 
gins would be set at pre-Korea 
levels. 











Set Export Quotas On 
"Shoe Bristles" 


The Office of International Trade 
has announced second quarter 1951 
export quotas for various types of 
animal hair and “shoe bristles.” 

OIT set an export quota of 20,000 
Ibs. for new cattle, ox and calf tail 
hair, including switches. A 5,000 
lb. quota wax ectablished for dressed 
horse mane hair of any color and 
length, and « 40,000 Ib. quota for 
dressed, mixed gray and white horse- 
tail hair, 18 7/8 inches long or less. 

Hog bristles over 2 5/8 inches 
long — “shoe bristles” only were 
limited to 25 lbs. These are used 
mainly for sewing shoe leather while 
cattle and horse mane hair is used 
primarily for upholstery and in mat- 
tresses. Horsetail hair is used 
mainly in brushes. 
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PRICING CURBS HIT 
CATTLE SLAUGHTER 


10 Percent Decline Already 
Noted 


The nation’s packers may soon be 
unable to buy cattle at prices set by 
the Office of Price Stabilization, 
according to a prominent executive 
of the packing industry. 

James Olson, vice president in 
charge of beef operations for Geo. 
A. Hormel & Co., Austin, Minn., told 
the House Agriculture Committee in 
Washington late last week that OPS 
ceilings have already reduced slaugh- 
ter of beef animals by 10 percent 
below the rate of May 1950. This 
means, he declared, that the total 
overhead load must be carried by 90 
percent of normal operations. 

Olson warned that this rate of 
slaughter will be further reduced by 
diversion of cattle into “other than 
legitimate packing industry chan- 
nels.” The country’s hide supply 
will also be affected by any radical 
reduction in slaughter or increased 
black market operations. 

“A profit of $2 to $3 a head can 
theoretically be made by a packer 
who has no branch house organiza- 
tion for national distribution . . . if 
his volume each week is sufficient to 
enable him to operate his plant ef- 
ficiently and if he can sell every cut 
out of every carcass at the top ceil- 
ing price,” Olson said. “From a 
practical standpoint, we seldom find 
a time when every piece can be sold 
at ceiling prices, regardless of the 
condition of total supply. 

“There is no guarantee that we 
can secure supplies of livestock at a 
price which will keep us in com- 
pliance with the requirements of the 
order. Currently, we are restricted 
to 90 percent of our slaughter of May, 
1950. This means that 90 percent 
of the cattle volume must carry the 
entire overhead.” 

Declaring that price controls can- 
not work, he cited the record of the 
former OPA in this regard. “It isn’t 
possible in our opinion to police 
millions of farms, thousands of 
packers and hundreds of thousands 
of retailers, holding them within the 
bounds of complicated regulations,” 
he concluded. 

Paul C. Smith, vice president of 
Swift & Co., Chicago, told the com- 
mittee that meat rationing is the next 
step if the Government insists on con- 
trolling prices. 
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400 SHOE FACTORY EXECUTIVES AT 
CONFERENCE IN CINCINNATI 


‘Fastest Growing Industry Show” Stresses Latest 
Advances In Shoemaking 


Over 400 top-level shoe factory 
executives attended the third Fac- 
tory Management Conference in Cin- 
cinnati, May 20-22. The Conference, 
sponsored by the National Shoe 
Manufacturers Association, has been 
tabbed as “the fastest growing show 
in the industry.” Out of the two full 
days of technical sessions — all of 
which, incidentally, were marked by 
almost 100 percent capacity attend- 
ance -—came an amazing exchange 
of information and fresh ideas deal- 
ing with plant operation and shoe 
making problems, 

Conference forums covered a wide 
and varied field of subjects, thus re- 
taining the intense interest of all dele- 
gates. Another major contribution 
to the Conference was the Educa- 
tional Exhibition. The introduction 
of many new products, machines 
and equipment drew a high level of 
attention from the delegates. 


Here was the launching of the new 
technical developments that will, over 
the many months to follow, be 
brought to the industry, factory by 
factory. Many exhibitors agreed 
that, in the future, these Conferences 
will comprise the “launching date” 
for their new products and equip- 
ment. Wherever feasible, these new 
developments will be held for official 
unveiling at the Conferences. 

As one large exhibitor remarked, 
“These Conferences are going to 
create a strong competitive incentive 
for the suppliers to keep on their 
toes, to step up their technical de- 
velopment work and research to keep 
pace with the demand for improved 
products and techniques.” 

A similar tone was voiced by 
W. W. Stephenson, executive vice- 
president of ;NSMA, who stated in 
his welcome address: “knherént in 
the whole process is a stimulating 
interest which will cause shoe manu- 
facturers and their suppliers to con- 
stantly seek better techniques and 
methods of doing the job.” 

General spirit of the Conference 
was expressed by Weir Stewart, pres- 
ident of NSMA, in his opening re- 
marks to the delegates, when he 
stated, “Each of us can contribute to 
the common fund that perchance 
may save us all. The old adage was 
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never more true than today, that ‘if 
we do not hang together, we will 
hang separately.’ This Conference 
can and will pay rich dividends if it 
can arouse us to the seriousness of 
the situation that confronts the in- 
dustry.” 

Throughout the three-day meeting 
there was evident a new kind of 
thinking, conscious of the need for 
faster technological advance in the 
shoe industry. As one delegate com- 
mented at one of the forums, “The 
shoe industry has so much to do to 
catch up with the pace set by other 
more modern industries. It is not 
to our credit to remain but a shadow 
of industry as a whole.” 

Delegates were “making shoes” far 
into the night, gathered in groups 
everywhere to extend, in a more in- 
formal way, the technical discussions 
that had prevailed throughout the 
day. This was typical of the intense 
interest shown by delegates, 

It is expected that only one Con- 
ference a year—rather than the semi- 
annual basis as originally planned— 
will be held. The next Conference is 
scheduled for approximately the 
same time next year, though no offi- 
cial date has yet been set. 


NEW RUBBER SOLE, 
HEEL CEILINGS HIGHER 


Ceiling prices on rubber soles and 
heels as set by CPR 22 issued by the 
Office of Price Stabilization and ef- 
fective May 28 are slightly higher 
than ceilings set under the general 
price freeze of Jan. 26, members of 
the Rubber Sole and Heel Industry 
Advisory Committee told OPS of- 
ficials at a meeting in Washington. 

Industry representatives said rub- 
ber solé and heel manufacturers 
would be willing to work under a 
tailored pricing order holding prices 
at GCPR levels provided OPS took 
this into consideration if and when 
it reduced all ceilings again. 

The Government’s rubber con- 
servation program which requires 
constant changing of material form- 
ulae makes it extremely difficult to 
manufacturers to figure cost adjust- 
ment factors and determine indivi- 
dual ceilings, the committee re- 


ported. 
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ARGENTINA MAY LOWER 
EXCHANGE RATES 


Adjustment Of Hide Prices 
Urgently Needed 


The Government of Argentina may 
be forced to modify existing dollar 
exchange rates in the near future, 
reliable trade sources reported this 
week, 

Although Government officials 
denied the possibility of another ad- 
judgment of the peso on the world 
market, trade rumors persisted that 
the country’s export rates would be 
modified shortly. 

Argentina last devalued the peso 
in Sept., 1950, when it set an official 
free exchange rate of 14.20 pesos 
per dollar. Hides were pegged at 
five pesos per dollar and leather at 
7.5 pesos per U. S. dollar on the ex- 
port list. 

Basis of the rumor is that fact that 
Argentina’s hide and leather prices 
have remained substantially above 
international market prices and show 
no signs of easing. Actually, Argen- 
tine packers and exporters as well as 
tanners claim they cannot possibly 
lower their prices due to higher costs 
and salaries within the industry. 

Since exports of Argentine hides 
have slowed to a dribble due to 
prohibitive prices, the Government 
is desperately seeking a means of 
outlet. Devaluation of the peso, at 
least, on exchange of hides, appears 
to be the only immediate solution. 

Although hide and leather busi- 
ness in Argentina has dropped off 
almost completely, frigorifico hides 
and leather prices have remained 
firm. Dry and camp hides can be 
brought at prices some 15-20 per- 
cent below a fortnight ago but still 
above market lists. 


CATTLE HIDE PARTS 
EXPORT QUOTAS SET 

The Office of International Trade 
has placed cattle hide parts under 
export control and set a quota for 
second-quarter 195] exports. 

During this quarter, cattle hide 
parts such as bellies, shoulders, butts 
and splits will be licensed for export 
against a quota equivalent to 15,000 
whole cattle hides, 

OIT also announced that all ap- 
plications for licenses to export whole 
buffalo hides and wet cattle hides 
must be filed during the first month 
of the quarter for which application 
is made. 
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SOLE CUTTERS FACE 
PRICE QUANDARY 


Seek Relief From Pricing 
Regulation 


Sole leather cutters in Massachu- 
setts are faced with an impossible sit- 
uation unless the Office of Price Sta- 
bilization provides them some relief 
on Ceiling Price Regulation 22, due 
to take effect May 28. 

Leading sole cutters who have 
halted cuttings for the past month 
because of a leather shortage now 
find that provisions of CPR 22, the 
manufacturers’ general pricing order, 
amount to a virtual rollback of six to 
eight cents per pound on their present 
ceilings. 





Acting upon strong protests 
from various industries, Price Ad- 
ministrator Michael V. DiSalle this 
week extended the effective date 
of CPR 22, the manufacturers’ 
pricing order, CPR 30, the machin- 
ery order, and CPR 37, the cotton 
textile order, from May 28 to 
July 2. 

The extension permits manufac- 
turers covered by the orders (includ- | 
ing sole cutters) to operate under 
the original General Ceiling Price 
Regulation until July 2 if they so 
desire. Manufacturers are also given 
the option of setting prices under 
the new orders by May 28 although 
higher prices cannot be set until. 
15 days after filing intentions 
with OPS. 

DiSalle warned that the exten- 
sion would be the only one granted 
manufacturers who claim they 
needed more time. He,urged man- 
ufacturers to submit feports on 
new prices as quickly as possible 
in order to conform to the new 
orders at an early"date. | No men- 
tion was made of possible interim 

orders for special industries. 








The rollback could possibly be ab- 
sorbed as long as they are working 
on present leather inventories, say 
most cutters. However, present sup- 


plies are very limited and once they 
are exhausted, the trouble will begin. 

Cutters say it will be impossible to 
buy sole leather at present prices and 
sell the cut soles at six to eight cents 
below current ceilings. Most cutters 
will not be able to make replacement 
costs on this basis, they say. 

Industry representatives including 
Irving Glass, executive vice president 
of the Tanners’ Council, are reported 
petitioning OPS officials in Washing- 
ton to take some action before the 
May 28 deadline. If cutters are not 
given an extension at current price 
levels until an interim “tailored” or- 
der can be worked out for the in- 
dustry, they claim they will be ur- 
able to take new orders. 

As it is, most cutters predict a 
shortage of cut soles, particularly the 
lighter weights for women’s shoes, in 
coming months (L&S, April 14). An 
almost impossible price situation 
would bring everything to a stop. 








Biggest Order 








The Sterling Last Corp. received 
the biggest order in its history when 
it made a special pair of lasts for 
eight-foot-four-inch Ringling Bros. 
giant Gilbert Reichert. The lasts are 
size 20 EEEEE, cost $50. With 
Reichert is Arthur Serling of Sterling 
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LEATHER INDUSTRY 
PROFITS JUDGED FAIR 


Although net profits in the leather 
and leather products manufacturing 
industry hit about $193,000,000 dur- 
ing 1950, the actual profit after taxes 
and when considered in point of 
“cents per doliar of sales” averaged 
lower than mest other fields. 

This fact is revealed in the joint- 
report of the Federal Trade Com. 
mission and the Securities xchange 
Commission, which showed that the 
sales profit factor after federal taxes 
was as follows by quarters, in cents 
per dollar of sales: 2.5-cent in first 
quarter, 2.7 in the second, 4.3 in 
the third, and 4.7 in the fourth. 

Examination of the list of 22 major 
industries surveyed indicates the 
leather industry cannot be accused 
of being unusually “high in profits” 
compared to others. For one thing 
the industry was 18th on the list. 
For instance, the primary nonferrous 
metal industries earned 11.1 cents per 
sales dollar after taxes, while petro- 
leum and coal earned an even thir- 
teen cents. 

Taken by respective four quarters 
of 1950, net profits for the leather 
and products field were as follows: 

First quarter: net operating profit, 
$20,000,000 but $12,000,000 after 
federal taxes. 

Second quarter: profit $24,000,000 
but $14,000,000 after taxes. 

Third quarter, $48,000,000 profit, 
but $28,000,000 after taxes. 

Fourth quarter, profits, $51,000,- 
000 but $28,000,000 after taxes. 


United ShoeGives Employes 
6c Hourly Boost 


Close to 3000 workers employed 
at the main Beverly, Mass., plant of 
United Shoe Machinery Corp. were 
given a six-cent hourly pay increase 
this week, according to Wilson Pal- 
mer, a USMC vice president and 
superintendent of the plant. The 
raise was effective May 25. 

At the same time, salaried workers 
received a comparable boost of $2.40 
per week. 

Although the increase came after 
company negotiations with Local 
271, United Electrical, Radio and 
Machine Workers of America, union 
officials said the six-cent hike was 
“far from adequate.” The union had 
been seeking a 25 cents hourly in- 
crease and contended USMC should 
“follow the national pattern of grant- 
ing raises of from nine to twelve 
cents hourly.” 
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HIDE AND CALF IMPORTS | 
GAIN IN FIRST QUARTER 


Imports of cattle hides and calf 
and kip skins in the first quarter 
1951 showed substantial gains over 
similar imports in the same period a 
year ago, the Tanners’ Council re- 
ports, 

Imports of all other major types 
of skins including goat and kid, 
shearlings, pickled sheep and wooled 
skins declined during the same period 
from a year ago. 

Imports of cattle hides totaled 


220,000 hides in March, a substan- 
tial increase over the 185,000 pieces 
imported in March, 1950, and well 
above Feb., 1951. Exports for the 
month amounted to 30,000 hides, 
bringing the net import position to 
190,000 hides. 

For the first three months of 1951, 
cattle hide imports amounted to 942,- 
000 pieces against imports of 702,000 
pieces a year ago. Exports for the 
period totaled 129,000 hides, slightly 





HIDE AND SKIN IMPORTS ANALYZED 





(000 omitted) 
Mar. 

LEATHER 1950 
Sole 82 
Belting 2 
Upper 2,634 
Lining . Fe. 216 
Glove, Garment . Ft. 290 
Bag, Case . Fe. 20 
Upholstery . Fe. 49 
RAW STOCK 

Cattlehides i 35 
Calf and Kip i 13 
Goat and Kid i a 
Cabrettas ra 
Shearlings nee 
Pickled Sheep i 106 
Wooled Skins i — 


Exports 


6,786 


Imports 
3 Mos. Total Mar. Mar. 3 Mos. Total 
1951 1950 1951 1950 1951 1951 
154 144 398 168 1,070 587 
8 7 192 98 448 241 
8,382 1,004 635 3,632 2,398 
800 1,626 285 317 810 750 
973 842 470 460 1,634 1,222 
85 93 58 60 275 168 
62 122 78 + 167 32 


129 122 222 185 942 702 
76 217 171 944 700 
— 2,976 3,743 9,196 10,419 
— 472 338 1,257 1,213 
ne 50 269 112 774 
256 582 952 1,549 2,463 
— 19 332 330 793 


more than in the comparable 1950 
period. 

Arrivals from Argentina totaled 
85,000 hides while 47,000 arrived 
from Brazil, 16,000 from Burma, 
11,000 from Canada, 26,000 from 
Africa, and 8,000 from Pakistan. 

Imports of calf and kip skins 
totaled 217,000 skins for the month, 
bringing the three months total to 
944,000 skins. This compares with 
171,000 skins in March, 1950, and 
700,000 for the first three months 
1950. Of the 217,000 skins re- 
ceived in March, some 127,000 were 
calf, 

Arrivals were 70,000 from India 
and Pakistan, 20,000 from Poland, 
15,000 from Finland, and 8,000 from 
France. India and Pakistan also sent 
43,000 kips while Canada supplied 
22,000. 


Lynn Wood Heel Shuts 
Down Keene Plant 

Lynn Wood Heel Co. has closed 
down its plant at Keene, N. H., and 
plans to consolidate all operations at 
its Nashua, N. H., plant, according 
to Colley B. Court, president. 

The company still owns the build- ~ 
ing housing its shut down factory in 
Keene and plans to rent the space it — 
formerly occupied. Close to 50 em- © 
ployes were affected by the closing. 





LIQUID DIET 


Many a business is starved for liquid assets — despite an assets- 
liabilities ratio that looks satisfactory on paper. 


The money you need to operate efficiently is available. Let 
Crompton Factoring convert your receivables into cash. 


You get these funds right along —as orders are booked and 
invoices shipped. You stop lending capital to customers...and you dispense with 
credit and collection overhead and risks, too. 


And you have the resources in hang to back up volume growth. 


Let us show you how Crompton Factoring works for better operation. This 
service usually pays for itself—and then some—through faster capital turnover. 


The Peman Tees 
CROMPTON-RICHMOND CO., INC. 


1071 Avenue of the Americas, New York 18, N. Y. 
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SEVENTH ANNUAL MEETING 


National Hide Association 
MUEHLEBACH HOTEL, KANSAS CITY, MO.—JUNE 11-12, 1951 
MONDAY, JUNE 11; Registration from 9:30 A.M. to 2:00 P.M. 

10:00 A.M. Welcoming of delegates by Convention Chairman Leslie 
M. Lyon of M. Lyon & Son, Kansas City, Mo. 

10:10-10:40 President's Address by A. B. Reed of A. B. Reed Hide & 
Wool Co., Joplin, Mo., President of the National Hide 
Association 

10:40-11:10 "The Tanner in These Trying Times," by C. C. Welhausen, 
President of Tex-Tan of Yoakum, Texas. 

11:10-11:30 “Operating A Hide Business Under Controls," by John 
P. Lindquist, Vice-President of Packing House By-Products 
Co., Chicago, Ill. 

11:30-12:00 Report by the Hide Industry's Task Force Committee 
Chairman, Merle A. Delph of M. A. Delph Company of 
Indianapolis, Ind. 

12:00-12:30 Report by the Chairman of the Nominating Committee, 
E. W. Hickman of Hickman & Clark, Fort Wayne, Ind., 
and the election of six members to the Board of Directors. 


LUNCHEON Guest Speakers — Jennings Randolph, Assistant to the 
12:30-2:00 P.M. President of Capital Airlines, who served as Congressman 
from West Virginia for 14 years. Mr. Randolph is Chair- 
man of the World Trade Committee of the Washington, 
D. C., Board of Trade. 
Guy V. Keeler, Head of the Lecture Bureau of the Uni- 
versity of Kansas. 
2:30- 4:30 Tea for ladies at the Oakwood Golf and Country Club. 
2:00- 5:30 Golf for NHA members and their guests at Oakwood 
Golf and Country Club. 


ANNUAL DINNER At the Muehlebach Hotel. 

6:45 P.M. Guest Speakers—Julius G. Schnitzer, Head of the Leather 
Division of the National Production Authority. 
Joseph B. Huttlinger, Member of the Press Galleries of 
the U. S. Senate and House of Representatives, and the 
White House Correspondents’ Association. Huttlinger is 
the Washington representative of the Chicago Daily Hide 
& Tallow Bulletin. 
Tom Collins, Vice President of a Kansas City bank and 
one of America's foremost humorists. 
AWARDS—D. O. Kibler of the S. J. Kibler & Bros. Co., 
New Washington, Ohio, Chairman of the Committee on 
Awards, will present hide lapel pins to each of the six 
Past Presidents of the Association, including the Retiring 
President. Those to be recognized with Past Presidents’ 
pins, in the order in which they served, are: Leslie M. 
Lyon of M. Lyon & Son, Kansas City, Mo.; Jack Weiller 
of Jack Weiller & Co., Chicago; Samuel H. Hodges of 
J. C. Hodges & Co., Inc., Boston; Frank E. Brown, Jr., 
Frank E. Brown Company, Roanoke, Va.; Charies J. Wen- 
zel of Sands & Leckie, Boston; and A. B. Reed of the A. 
B. Reed Hide & Wool Co., Joplin, Mo. 
Announcement of winner of the 1951 MEDAL OF MERIT. 
ENTERTAINMENT—Five top attractions. 


TUESDAY, JUNE 12 
Reports of standing committees and officers, including 
Jack Weiller, Chairman of the Hide Committee; Charles 
F, Becking, Secretary of NHA and Chairman of the 
Membership Committee; Irvin J. Mindel, Treasurer; and 
Ernest H. Eads, Chairman of the Grievance Committee. 
10:30-11:00 Address by Earl E. Crow of the Crow Packing Co. of 
Pecos, Texas, "The Small Packers Operation Under 
Controls." 
11:00-11:30 John K. Minnoch, Executive Director of the National Hide 
Association, will talk on "The Hide Situation As It Looks 
From Washington." 
1:30- 5:30 Hospitality room open to those attending the convention. 
1:30- 5:30 Golf at Oakwood Golf and Country Club. 
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Department Store Sales Up 
In March 


Dollar sales of department store 
shoe departments during March, 
1951, ran well ahead of the same 
period a year ago, the Federal Re- 
serve System reported this week. 
Most of the gain was attributed to an 
early Easter. 

Sales of women’s shoes in 220 lead- 
ing stores were reported 10 percent 
above March 1950. For the first 
quarter, sales ran 21 percent ahead 
of the comparable 1950 period. 

Men’s and boys’ shoes and slip- 
pers in 192 reporting stores were 28 
percent ahead for March, 1951, and 
32 percent for the three-month 
period. 

Sales of children’s in 210 large de- 
partment stores ran 33 percent ahead 
of March, 1950, and 22 percent ahead 
of the firet three months of 1950. 

Sales of all types of shoes in 119 
basement stores ran 26 percent ahead 
of March, 1950, and 24 percent ahead 
for the first quarter 1951 over 1950. 


Boston Shoe Club Golfers 
Meet June 12 

The annual golf tournament of the 
Boston Boot and Shoe Club has been 
scheduled for Tuesday, June 12, at 
the Wollaston Golf Club, Jack 
Sandler, club president, announced 
this week. 

Prizes of leathers and golf ac- 
cessories will be awarded ‘winners in 
each of the shoe, leather and allied 
trade divisions and a souvenir book- 
let with individual score cards will 
be distributed to all players. In ad- 
dition, a buffet luncheon will be 
served all members and guests. 

Frank C. Donovan, former club 
president and well-known Boston 
leather merchant, is chairman of the 
Golf Committee. 


—e— 


® Paul I. Mann has been appointed 
New England sales representative for 
A. Davis & Son, Ltd., of Kingston, 
Ont., Canada. Mann will handle 
Davis’ many lines of fine quality leath- 
ers which include ‘“Kingsuede”—a 
fine women’s weight suede split; “Im- 
perial Elk,” men’s and women’s weight 
smooth sides in black and_ colors; 
combination tanned leathers for 
loafer types; splits— sole, lining; 
workshoe retan splits— smooth and 
printed; and vegetable tanned luggage 
and bag leather. Mann’s offices are 
located at Room 319, 207 Essex St., 
Boston. 
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MILITARY BIDS 
AND AWARDS 





Oxford Lasts 
May 25, 1951—QM-30-280-51- 
NEG-786, covering 39,000 pairs ox- 
ford lasts. Opening in New York 
at 11:00 a.m., for the Army. 


Field Boots 

May 31, 1951—RMarine Corps 
Invitation No. 358-DQP-51 covering 
176,720 pairs field boots, Spec. MIL- 
B-15993 (MC), Amendment 1 dated 
April 12, 1951. Opening at Phila- 
delphia Marine Corps Quartermaster 
Depot at 11:00 a.m. with delivery to 
Philadelphia Marine Corps ware- 
house and San Francisco depot. 


Glove Gauntlets 
May 31, 1951—QM-11-009-51- 
1682 covering 1,920 pairs gauntlet 
type men’s gloves, cotton, with leather 
palm, Army Spec. 9-117 dated July 
7, 1948. Opening in Chicago at 
9:00 a.m. with delivery by June 30. 


Welders Gauntlets 
May 29, 1951—Invitation No. 
F-54080 covering 16,500 pairs gas 
welders leather gauntlets, Spec. 37 
G 1, and 10,600 pairs arc welders 
cowhide mitts, Spec. 37-M-8. Open- 
ing at Aviation Supply Office, 700 

Robbins Ave., Philadelphia. 


Leather 

May 25, 1951—Invitation No. 
NY-2M-2939 covering 150 lbs. sole 
leather strips; 2,400 pairs leather 
sole taps; 2,400 pairs extra large 
leather sole taps; and 1,000 pairs 
leather heel pads. Opening at Chief 
of Purchase Division, Federal Supply 
Service, General Services Administra- 
tion, 250 Hudson St., New York 13. 


Strap Leather 

June 1, 1951—Invitation No. 
MES-297-3990 covering 10,000 sq. 
ft. russet strap leather, snuffed grain, 
in bends, Selection B., Type B, Class 
3, 10/64” thick. Federal Spec. KK- 
L-27lc. Opening at the Purchasing 
Agent, Post Office Department, 
Washington 25, D. C. 


Sports Equipment 

June 6, 1951—Invitation No. 
1620 covering 1,634 heavyweight 
striking bags, double lined cowhide; 
5,580 sets 8 oz. fighting gloves; 
2,436 sets 10 oz. fighting gloves; 
2,687 striking bag gloves; 2,760 sets 
14 oz. training gloves; 1,500 boxer’s 
head guards; 1,347 platform striking 
bags; 4,568 swivel striking bags. 
Opening at Chicago Quartermaster 
Depot. 
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Women’s Handbags 
June 21, 1951—QM-30-280-51- 
1289 covering 3,008 women’s brown 
leather handbags, shade 64. Bids 
opened at 2:00 p.m., in New York, 
for the Army. 


3 Tanners Bid On Tooling 
Leathers 

A. F. Gallun & Sons, Milwaukee 
tanners, was low bidder this week at 
the opening of QM-30-280-51-1167 
calling for Item 1, 2,400 skins black 
calf tooling leather, 2-2% oz., and 
Item 2, 1,186 skins, medium brown 
calf tooling leather, 2-214 oz. Bids 
were as follows: 


A. C. Lawrence Leather Co., Pea- 
body, Mass., Item 1, entire quantity 
at 99 cents; Item 2, all at 99 cents, 
60 days acceptance, two percent in 
30 days. 


R. Neumann & Sons, Hoboken, 
N. J., Item 1, 12,000 lbs. at $1.08; 
Item 2, 600 lbs. at $1.08; alternate 
bid utilizing different size skins, 
Item 1, 12,000 lbs. at $1.03; Item 
2, 500 lbs. at $1.03, 60 days ac- 
ceptance, net. 


A. F. Gallun & Sons, Milwaukee, 
Wis., Item 1, all at $.9225; Item 2, 
all at $.9225, 60 days acceptance, 
net. 
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The Hotel Griswold, Groton, Conn., where, on June 11-13, the 1951 Annual 
Meeting of the American Leather Chemists Association will be held. 





COMPARATIVE WHOLESALE SHOE PRICES 
(Indexes Based on 1926 = 100) 











June 1950 February 1951 
Price Index Price Index 


Boys’ Goodyear welt, side leather uppers, 
1 to 6 (190.5) 

Children’s eee welt, side pane 
uppers, 81-12 (191.3) 

Men’s Oxfords, Goodyear welt, calf Senkeis 
leather outsoles (194.1) 

Men’s oxfords, Goodyear welt, calf uppers, 
leather outsoles (196) 

Men’s side leather uppers, leather outsoles 

200) 5.350 

Men’s oxfords, Goodyear welt, calf uppers, 
leather outsoles (201.1) 

Work, Goodyear welt, grain leather up- 
pers, composite outsoles (203.3) 

Men’s side leather uppers, leather outsoles 
(204.2) 

Women’s oxford, Goodyear welt, side 
leather uppers, rubber outsoles (205.1) 4.150 

Women’s tie, McKay, kid uppers, leather 
outsoles (206.2) 

Women’s pump, Sbicca-Delmac or other 
cement process, patent leather up- 
pers, leather outsoles (207.1) 

(Code numbers in parentheses) 


4.850 187.3 5.950 229.8 


3.182 152.4 3.848 184.2 


9.500 186.7 11.828 232.5 


6.750 180.0 8.800 234.7 


205.7 6.950 267.3 


9.555 187.4 11.760 230.6 


3.850 155.2 4.600 185.4 


4.450 276.7 5.800 360.6 


146.2 5.250 185.0 


3.230 192.9 3.800 226.9 


4.750 139.3 5.800 170.1 


Prepared by National Shoe Manufacturers Associa- 
tion based on Bureau of Labor Statistics figures. 


William R. Weldon 


. retired shoe foreman, died May 14 
in Whitman, Mass., following a seven 
months’ illness. He was a former 
foreman of the Commonwealth Shoe 
and Leather Co., Whitman, until his 
retirement some five years ago. For 
the past few years he had made his 
home with his daughter, Mrs. Helen 
Shebeck of Whitman. He leaves two 
other daughters, Mrs. Mary Calosi 
and Mrs. Winifred Lawrence; a son, 
Ted; .three brothers, 11 grandchildren 
and six great-grandchildren. 


Benjamin Deutsch 


. . 84, leather salesman, died May 16 
at his home in Kansas City, Mo. He 
was a representative of H. Elkan Co., 
Chicago hide dealer. A native of 
Austria, he came to the U. S. as a boy. 
He lived in Kansas City for the past 
§2 years and had been a buyer of cattle 
hides for Elkan during the past half- 
century. He was a Mason. Survi- 
vors include his wife, Minnie B.; a 
son, Willard; and two daughters, Miss 
Frances and Mrs. Sam Wolff. 

(Other Deaths Page 42) 


® Dr. Yelavarthy Nayudamma, 
chemist of the Government of Mad- 
ras, India, is sailing for England 
aboard the Queen Mary on May 31 
after a four-year study in the U. S. 
leather and allied trades industry. Fol- 
lowing a short stay in England and 
on the Continent, he will return to 
his position with the Government of 
India. His address will be at Institute 
of Leather Technology, Washerman- 
pet, Madras, India. 








SHOE PRODUCTION BY TYPE: FEBRUARY 1951 








(Thousands of pairs) 





All-leather uppers 


Kind of Footwear Total Total 


Part-leather uppers 
Rubber 


Non-leather uppers 
Rubber and 


compo- 
Leather sition Other 
Total soles soles soles 





. 42,318 36,746 19,905 


Shoes and Slippers, Total 
Shoes, Sandals, and 
Playshoes, Total 
Men’s, total ; Sl ciesns 2 
Youths’ and boys’, total Be ce 
Women’s, total ........................ 19,652 
Misses’ total . bated 2,810 
Children’s, total 2,677. 2,553 835 1,711 
Infants’ 2,211 2,169 1,677 492 
Babies’ pNecnasnes’ ages 926 869 47 
Athletic Shoes, Total 281 275 257 18 
Slippers for Housewear, Total 3,017 927 709 176 
All Other Footwear ............ 224 187 156 31 


38,796 35,357 18,783 
9,163 4,628 
1,154 41 

16,894 10,085 


2,498 648 1,837 


4,531 
1,111 
6,532 


3,922 
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Counter adhesives should hold temper through _ counter pasting requirements. Information about 

the side lasting operation and be thoroughly dry _ more than 50 other general purpose shoemaking 

when lasts are pulled. cements can be obtained from your United man. 
Typical of adhesives that meet specific needs 

are Hub Paste 842 (for those who prefer paste), U/C ADHESIVES 

Hub Adhesive 1125 (a blend of paste and latex) BE BE TEX CEMENTS 

and Be Be Tex Cement 808 (latex type). 842 BE BE BOND CEMENTS 

is designed to meet general requirements for Welt PRODUCTS OF 8 b. CHEMICAL CO. 

work, when lasts are not pulled the same day. —_ 

808 is recommended where lasts are pulled the HUB ADHESIVES 

same day. HUB PASTES 
There are at least ten other UAC adhesives and HUB-TRIDENT GLUES 

pastes to choose from to meet a wide range of 
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LEATHER MARKETS SHOW PICK - UP 
BUT REAL BUSINESS YET TO COME 


Shoe Manufacturers Show More Interest In Civilian 
Leathers 


! 


Sides and splits by far most 
active. Sole leathers also im- 
proved although buying is lim- 
ited. Calf slow but kid finds better 


going in cheaper grades. 


New York Markets 
Upper Leather: — Local shoe 


factories in New York area are still 
not showing much action beyond the 
little fill-in orders that come in once 
in a while. Traders from Pennsyl- 
vania say factories there are pretty 
busy with military orders but not 
doing much in civilian line. They 


| have Fall shoe orders but, so far, are 
| able to take care of things with their 
| present inventory. 


The feeling around here is that we 


| will have to wait until July-Aug. be- 


fore the real Fall buying starts. It 
is interesting to note that the Tan- 
ners’ Council Spring Leather Show 
is going to be held in August this 
year. 

Prices are still pretty mixed with 
some quoting 69-70c and down on 


large spread elk sides while others 


have been taking business at 63-60c 
and down on the same grade leather. 
Tanners say that when a buyer wants 
leather he will pay 69-70c and down 
but when he is just bidding, it is 


| 63-60c and down. Sales reported at 


both ranges. 

Women’s weight calf skin market 
remains very dull. Some say they 
are doing a limited business at $1.35 
and down on black suede and 5c 
more for high colors, while others 
say $1.30 and down on black and 
$1.35 for colors. Smooth women’s 
weight about $1.25 and down, some 
$1.20 and down, but it is understood 
bulk of the limited business is done 
at $1.15 and down. 

Sheepskin linings not active but 
some trading is taking place at about 
steady prices. Combination tanned 
lining leather pretty generally sold 
at 33c and 3le while chrome is 35c 
and down. Some tanners talk 2 to 3c 
higher on both of these but they 
admit to little business. 

Reptiles: — Business in alliga- 
tors and alligator lizards as well as 
snakes very slow at the moment. 
Traders report there was a little 
spurt in the alligator and alligator 
lizard business early in May but it 
has now subsided and customers are 
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scarce. Price lists are unchanged 
but a firm bidder can strike a bar- 
gain. 

Sole Leather:—Reports in this 
market say business has improved 
lately. Not that it is booming, but 
there is more trading going on. Bends 
still quoted from 84c on the heavies 
up to $1.08 on the lights. However, 
few good lots of heavy bends avail- 
able under 88c according to reports, 
and some say they can net quote 
under 90c. 

Bellies cows and steers quoted 
from 60c to 68c with bulk of the 
business noted in this area around 
62c for cows and 65c for steers. Of 
course, choice lots have sold to 68c. 
Double rough shoulders are in fair 
demand at from 98c to $1.03 as to 
weight and single shoulders, 90c on 
the lights and 85c on the heavies. On 
cut soles, there is a good demand 
for women’s but they are scarce and 
hard to get. There are plenty of 
men’s cut soles around. 


Sole Leathers Fair 

There is better activity reported 
in Boston sole leather market this 
week but the recent dearth of sales 
is far from gone. However, tanners 
are encouraged by the recent pick-up 
in sales, particularly at close to ceil- 
ing prices. The outlook is for grad- 
ually increasing sales at present 
prices. 

Some concessions made but these 
are only in heavier weights. Light 
bends short as usual, bring up to 
$1.08; mediums up to $1.00 or 
slightly higher; heavy bends up to 
88c. Sole leather production is al- 
most at minimum and many shoe 
manufacturers want to buy before 
supply grows extremely tight. 

In cut soles, women’s widely 
wanted, hard to find, while men’s are 
slow despite good number available. 
Sole cutters now have until July 2 
to fix new ceilings under CPR 22, 
will be able to avoid rollback until 
that date. 

Sole leather tanners of Philadel- 
phia say that although business is 
quiet, they have no kick coming in 
view of the general market situation. 
Sales are made in everything. Many 
tanners report themselves sold up in 
bellies. Some findings are moving 
and there is activity in factory bends. 
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Many tanners still do not wish to 
quote prices for publication; they 
say they are making sales at prices 
geared to individual situations. Quot- 
ing the highest prices would be out 
of line, and quoting an occasional 
low price would be unfair to the 
industry. 
Sole Offal Moderate 

Sole leather offal situation in Bos- 
ton continues about the same with 
fair interest, moderate sales, and 
prices at recent levels. This means 
that steer bellies find sales at 65-66c 
while cows are slower at 60-61c. Even 
steers do better below 66c. Few 
tanners are able to hold to ceilings. 

Single shoulders active; lights 
with heads on in high 80’s. Double 
rough shoulders move fairly well at 
$1.03 and down. Heads and shanks 
find their share of business. 


Calf Still Slow 

Boston calf leather tanners report 
situation as slow as ever, particu- 
larly on higher priced grades. This 
holds true in both suedes and smooth 
calf, men’s and women’s weights. 
Men’s weights continue to find sales 
as long as Navy is active but wom- 
en’s are draggy. 

Price still the main factor here 
with many shoe manufacturers turn- 
ing to kips rather than trying to 
work with expensive calf leathers. 
In general, shoe manufacturers, both 
men’s and women’s, buy calf today 
only when they must have it. 

Prices remain listed at previous 
levels. Suede brings $1.40 and down, 
smooth about $1.35-$1.30 and down. 
Sales, however, are a good deal 
below this. 

Sheep Tight 

With pickled skins situation un- 
changed, prospect for better supply 
of shoe leathers remains distant. 
Tanners report difficulty in buying 
both on domestic and foreign mar- 
ket. A few more Australian and 
New Zealand skins have begun to 
arrive since dockworkers _ strikes 
ended in those countries. However, 
rawstock prices remain high and 
tanners cannot afford to buy much. 

Finished leather sales reported 
slightly, better in Boston market but 
there is considerable room for im- 
provement. Most business still to 
Southwestern shoe manufacturers. 
Hat and specialty leathers still mov- 
ing a bit. 

On price line, boot and shoe lin- 
ings list up to 30c with better sales 
at 25-26c. Special selections of rus- 
set linings bring up to 32-34c. Col- 
ored vegetable linings bring 32c and 
down. Chrome linings find little 
business at 34c and down. 
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Modern facilities and expert crafts- 
men ilable for the solution of any 
of your leather processing or finish- 
ing problems. 

Highest quality workmanship in 
any leather. Special finishes, in any 
desired pigment — straight aniline, 
semi-aniline, standard or pastel fin- 
ishes as desired. Research and de- 
velopment facilities available for 
special requirements. 

Expanded production facilities 
now available for additional work. 
Prompt, reliable service provided on 
all orders. 





EXPERT LEATHER PROCESSING AND FINISHING 


MITCHELL 5-4380 + 1815 S. SECOND ST., MILWAUKEE 4, WIS. 
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Cutting, Perforating and 
Marking Machines and Dies 


Ribbon Type 
Stitch Marking Machines 
Write for Full Particulars 
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Real White SHEEP 


Actually Tanned WHITE—Not Bleached 


THOMAS A. O'KEEFE 


EST. 1907 


LEATHER COMPANY 


4 GOODHUE ST. SALEM, MASS. 
Also ... General Line of SHEEPSKINS for osntiee secs 














“SUPERIOR LEATHERS” 


Chrome aeetam wate Leather 


| Katz ¢ arora ‘ 


( hire ome eran U pper 1 cather 


xo cow and horse sides 


SUPERIOR TANNING CO. 
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Sides Good 


Boston side leather tanners find 
business even better than last week 
when much more interest was evi- 
dent. Sales continue at good levels 
with tanners now able to hold closer 
to ceilings, shy away from former 
concessions. There is particular in- 
terest at this time in side upper leath- 
ers for civilian shoes as Army orders 
begin to slack off. Prospect is that 
much more side upper leather will 
be available for civilian shoes in 
coming months. 

Price situation actually confusing. 
Individual lists vary greatly with one 
tanner well above or below the next. 
Buyers now inclined to do good deal 
of shopping around seeking best deal. 
Tanners still complain they cannot 
get enough lightweight skins on pres- 
ent allotments, say production is low 
and leather supply will soon become 
shorter. Prices vary too widely for 
reliable quoting. 


Splits Moving 


Boston splits market continues re- 
newed activity of last week. Best 
interest in suedes, particularly black 
suede splits. There is good interest 
in both light and heavy weight 
suedes. Prices also varied. Linings 
also in demand with better sales made 
at 24-28. Work shoe continues to 
move also. 


Belting Leathers Slow 


Philadelphia belting leather tan- 
ners find business slow. Although 
shoulders are sold up in many in- 
stances, butt bends are not moving 
in any quantity. Some tanners feel 
that the government has snarled up 
business activity and they are pessi- 
mistic about any action by the gov- 
ernment that will untangle the mess. 
Aside from the difficulties imposed 
by Federal regulations, there is actu- 
ally little business because factories 
are doing little buying. Prices vary 
according to sales. 

Curriers say not much business. 
Some curriers haven’t found it nec- 
essary to do any buying of rough 
leathers this past week. Although 
price lists are unchanged, some will 
make adjustments in order to make 
sales, particularly in the heavy 
weights. 

AVERAGE CURRIED BELTING PRICE 


RRENT IN PHILADELPHIA 


Curried ne a Selec. No. 2 ow . 
Butt bends ...... 1.65-1.70 
12” centers ..... - 2.0: 
24”-28” centers .. -1.96 
30” centers -1.9 8 
Wide sides -1.62 5 ‘54 
Narrow sides ... “1.5: 5 “1, 49 
Additional premiu ex. haaey 10¢; light 
Je; ex. light l4c. 


ao 
-1. 
-1, 
1. 
-1. 
“1. 
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Kid Leathers Improved 

Kid leather tanners of Philadelphia 
report that while there is no great 
activity, there is a noticeable trend 
toward improvement. Orders received 
definitely indicate a promise of future 
activity. While actual orders are 
still more or less fill-in orders, they 
are larger in amount and greater in 
quantity than in the past few weeks. 

Although some black suede is mov- 
ing, tanners feel that just before this 
business slump many manufacturers 
bought in such large quantities that 
they will not need to order in any 
great volume for a while. A few 
small orders for bright colors—still 
for summer shoes, for the most part. 
Orders received cover the price 
range, with the exception of the 
highest prices. 

In glazed, aside from some de- 
mand for black, there are many in- 
quiries on a rather light brown that 
is being featured by some tanners. 
Aside from fill-in orders for various 
bright colors for summer shoes, there 
is no new development in colors. No 
special trend indicated in colors for 
fall shoes, either in suede or glazed. 
Glazed is selling throughout the price 
range—but most business is in the 
lower priced leathers. 

Some sales made in linings and 
slipper leathers—a few at each price. 
Nothing reported in satin mats. Very 
little reported in crushed. A small 
permanent demand for white crushed 
for nurses shoes, but otherwise 
practically no crushed is selling. 


Average Prices 
Suede 40c-95c 
Glazed 40c-$1.25 
Linings 30c-60c 
Slipper 40c-75c 
Satin mats 69c-$1.20 
Crushed 45c-80c 


Glove Leathers Drag 

Very little change in business con- 
ditions in this market since last week. 
Raw stock is dropping in price but 
is still too high for local buyers. 
Pigskins are off as much as 60c. per 
skin from the high but must drop 
considerably more to meet ceiling 
prices on leather. Cabrettas are down 
and pickle skins are easier but ceil- 
ing prices prevent any more than 
token buying. 

Tanning is off about seventy-five 
percent exclusive of horse and deer 
for Government consumption. Most 
tanners will shut down uext week 
with the holiday as an excuse. 

Some business done in men’s grey 
suedes at 42c. and 32c. Pigtex 
domestics can be sold at 25 to 28c. 
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Some call for chamois doeskins at not 
over 32c. 


Schultz To Refinish 
Combat Boots 

Schultz Shoe Co., Inc., St. Louis, 
Mo., was low bidder at the opening 
of Army Invitation QM 30-280-51- 
1231, calling for mold proofing and 
refinishing of 132,231 pairs of Army 
combat boots. Schultz bid on the 
entire quantity at 69c per pair, 60 
days acceptance, one percent in 60 
days. 

Only other bidder was Spitz 
Cleaners, Inc., Schenectady, N. Y., 
which offered to refinish the boots 
at 80c per pair, 60 days acceptance, 
net. 


NEW PRODUCTS 


(Continued from Page 10) 

40 percent of latex over the con- 
ventional dish method. Also exhibited 
for the first time was a Moccasin 
Plug Cementer for applying latex 
cement to moccasin plugs. An appre- 
ciable saving in labor and cement is 
realized. 

Wright-Batchelder Corp.—Its new 
Dry Seal Welting, a plastic lower- 
cost welting (50 percent below 
leather) is now being used on the 
field boot of the Marine Corps. 

United Shoe Machinery Corp.— 
Introduced for the first time, an 
experimental automatic side-lasting 
machine for men’s Goodyear Welt 
shoes. The machine simultaneously 
lasts both sides of the shoe, is com- 
pletely automatic after the shoe is 
positioned and the machine started. 
An intricate system of cams guide 
the shoe, and at the same time the 
shoe itself controls the staple and 
pincer heads. In its present form it 
can be used only on men’s shoes 
having a normal last swing. The 
machine, it is estimated, will not 
be commercially available until at 
least 1955. 

Acme Staple Co.—Introduced for 
the first time, the Acme “I-T” In- 
verted Stapler for Buckles. The staple 
crown is on the inside of the shoe 
for lasting smoothness; insures 
precision at high production rates, 
with corresponding low cost; is 
adjustable for various thicknesses of 
leather or types of buckles. 


BERMAN LEATHER CoO. 
EST. 1905 
CUTTERS OF 


MEN’S SOLES 


Quality Tannages 
LINCOLN and ESSEX STS., Boston, Musas, 


Western Agent VICTOR W. HEARTEL, 
Chicugo, Il. 
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HIDE AND SKINS BEING LINED UP 
AGAINST JUNE PERMITS 


Mad Scramble Expected For Hides As Tanners 
Await Increased Allocations 


Restricted marketings of cattle and 
calves this week regarded as evi- 
dence of a protest by shippers against 
Government controls. Despite Con- 
gressional criticism and complaints 
by packers, ranchers, farm stockmen 
and feeders, the beef rollback pro- 
gram continued to go into effect. 

As of May 21, packers had to com- 
ply in their next accounting period 
with CPR 23, requiring them to buy 
cattle at prices averaging 10% below 
Jan. levels. Those close to the cattle 
and packing industries feel that this 
regulation is the cardinal factor of 
the beef control program. Many be- 
lieve that since cattle raisers may sell 
their cattle to anyone without price 
ceilings while packers are restricted, 
by purchase limitations, controls on| 
beef and cattle will not work and will 
only result in expansion of black mar- 
kets. Although upgrading in beef al- 
ready is reported in some quarters, 
thus far it seems confined to low 
grade cows and steers. 


L. 

H. 
LINCOLN 
and 
SON 
INC. 
eo 


COUDERSPORT 
PENNSYLVANIA 


The lighter marketings will be re- 
flected in packers’ killing operations 
and, if this trend continues the re- 
mainder of the month, it will mean a 
smaller production of hides and skins. 
This would be disappointing to tan- 
ners hoping for larger allocations of 
raw stock. 

Having enjoyed very profitable 
operations in the past few years, 
most cattle shippers are in a very 
good financial position to withhold 
cattle from live markets. Neverthe- 
less, there is the matter of high feed 
costs which must not be overlooked 
and cattle feeders will not want to 
accent losses on their operations for 
any length of time. Many feeders 
have stopped buying calves and yearl- 
ings because of the uncertain outlook 
and say that under present conditions, 
prices of these animals are too high 
at points of origin. Since feeders 
claim they cannot operate profitably 
with high feed costs, shipments of 
partially finished stock to market can 
be expected in coming weeks. 


~~-In addition to the loss of millions 


of pounds of beef to consumers, ship- 
ment to market of unfinished cattle 
would result in an increased percent- 
age of lighter weight hides being pro- 
duced. Such a development, however, 
could bring about a reversal of con- 
ditions recently prevailing in domes- 
tic hide market where heavy hides 
have been plentiful and light hides 
in comparatively short supply. Side 
upper leather tanners who have 
found it difficult to cover their re- 
quirements in past months would 
welcome an increase in supplies of 
light hides. Their only objection 
might arise from a possible diversion 


in sources from established packers 
due to black markets to other outside 
operators whose productions no doubt 
would be inferior in quality due to 
poorer takeoff and inexperienced 
handling. 


Packer Hides 

Prospects good for another mad 
scramble for big packer light aver- 
age weight hides when June permits 
become effective Monday, May 28. 
Permits should be in the hands of 
tanners at the weekend. Reports are 
pro and con concerning the available 
number of big packer hides. Sources 
in close touch with Washington offi- 
cials say that allocation of hides 
should be larger, because (1) the 
carry-over of a large number of 
heavy average weight hides from May 
permits, and (2) tanners may be 
compelled to wait 5 weeks between 
June and July permits. 

At least one big packer puts a 
dampener on these reports by saying, 
“we'll have only a very small amount 
available after we’re through booking 
to our subsidiary tanner.” This may 
prove true with another of the “Big 
Four” packers. 

Again this month all light average 
weight hides, such as light and ex- 
treme light native steers, heavy and 
light native cows, light and extreme 
light branded cows, and light aver- 
age weight branded cows will be in 
short supply and in good demand. 
Heavy branded and native steers are 
anticipated to continue in abundant 
supply and probably be slow selling 
items. 

While the slaughter kill has shown 
improvement recently steers predom- 
inate, with cows conspicuously ab- 
sent. Prior to Monday, cattle receipts 
were unusually heavy as farmers 
rushed livestock to market to beat 
the 10% rollback in live cattle prices. 
Since then receipts have tapered off. 

While “Big Four” packers and the 
large outside independent packers do 
not “line up” business as in the out- 





QUOTATIONS 


Present 


Heavy native steers 
Light native steers 
Ex. light native steers 
Light native cows 
Heavy native cows 
Native bulls 

Heavy Texas steers 
Light Texas steers _.. 
Ex. light Texas steers 
Butt branded steers 
Colorado steers 
Branded cows 
Branded bulls 

Packer calfskins 


Packer kipskins ; acts : 55 
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771-80 
-60 55 -60 55 46 


Week Ago Month Ago Year Ago 
33 33 21 =-25 
16% 36), _ 
19 39 29 
36 4-37 25 -26% 
2314-24 
1514-16 
18144N 


1414-15 
7714-80 61 -62% 
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side markets, they do have a reason- 
able accurate estimate as to who's 
going to get what and how many. So 
far, under Government price controls 
and allocations, big packer and in- 
dependent packer hide selections have 
all brought ceilings. 


Calf and Kipskins 

With production of calfskins at 
seasonal peak, particularly in light 
weights, tanners anticipate that per- 
mits probably will be filled. Light- 
weight big packer calfskins sold off 
2'%c in trading on May permits, at 
7744c, while heavies brought the 
ceiling of 80c. Time alone will tell if 
this price on lightweights will be 
duplicated. Heavy weight production 
of calfskins along with the supply of 
kipskins continues low and in short 
supply. 

Recent weakness in big packer 
lightweight calfskins is reflected in 
the small packer and country market. 
Offerings are reported at 7 to 10c 
below the small packer and country 
ceiling levels, but are attracting no 
buying interest. Heavy weight calf 
and kipskins in these outside markets 
in short supply and some “line up” 
business noted at ceiling levels. 

The weakness in big packer light- 
weight calfskins reflected in big 
packer slunk market. Bids are now 
below $3.50 for regular slunks, more 
than 25c off from the $3.75 ceiling, 
while large hairless slunks are oc- 
casionally bid at $1.00, off 10c from 
ceiling. 


Small Packer Hides 

Considerably larger quantities of 
small packer hides have been “lined” 
against June permits this week when 
compared with last. Tanners readily 
“committing” themselves on all offer- 
ings of light average weights, such 
as 55 lbs. and down, all at established 
ceiling levels. While “on the cuff” 
trading is slower on 55- to 60-lb. 
averages, these being taken by certain 
tanners who can use these weights. 
From 60- to 70-lb. averages, there is 
a great deal of both price resistency 
and the general attitude of not want- 
ing such weights until they (tanners) 
see what the big packers have to offer 
at the time June permits become 


effective. Weights averaging over 70° 


lbs. are selling occasionally at prices ° 


14, to le below established ceiling 
prices, as these selections are not 
currently wanted. 


Country Hides 
Same situation prevails here. Good 
patterned and good take-off quality 
country, city butcher and locker plant 
hides, while continuing short in sup- 


May 26, 1951 


| 
| 








QUALITY SINCE 1887 


ATLAS 


Guaranteed 


OILS 


Neatsfoot Oils 

Sulphonated Cod Oils 

Sulphonated Neatsfoot 
Oils 





You can depend on 
~» 


Since 1887, ATLAS has served the tan: 
ning industry with oils of proven quality 
and uniformity. 


Each ATLAS product is made to definite 
specifications and is handled from its 
crude form to insure the ATLAS Stand 
ard of Quality. 


Split Oils 
Moellons 
and many 
Specialty Products 


Come to ATLAS with your 
production problems. 


REFINERY, Inc. 
142 LOCKWOOD ST., NEWARK, 




















CHAPEL 


Leather Finishes 


Quality leather finish is one of the prime ingredients that 
contributes to the art of making fine leather. 

Many years of experience together with uniformly high stan- 
dards of production have helped to give HYDRODITE its respected 
position in the leather industry. 

The producers of HYDRODITE invite you to make use of their 
research: laboratory and technical staff. 


BRANCHES: Drexel Bldg., Philadelphia; 


Union, N. J.; Salem, Mass. 


A J. & J. OC. PILAR 
Leather Finish Specialists 


ST. & LISTER AVE., NEWARK, WN. J. 




















Why Buy Imperfect Embossing Plates 7 


STANDARD GUARANTEES THE MOST PERFECT PLATES MADE, 
VARYING NOT MORE THAN | THOUSANDTH OF AN INCH 
ON BOTH SIDES, STANDARD PLATES HAVE NO EQUAL. 


STANDARD EMBOSSING PLATE MFG. Co. 


Since 1888 Manufacturers of 


ELECTROTYPE EMBOSSING PLATES 
SOLID STEEL ENGRAVED PLATES 
SMOOTH PLATES 
ALL SUPPLIES FOR BUILDING BEDS 
129-131 PULASKI STREET NEWARK 5, N. J. 
Foreign Representative 
WOLFF INTERNATIONAL, INC., 2577 North Teutonia Ave., Milwaukee 6, Wis. 





LEATHER and SHOES 











ply, are being lined up against June 
permits. Lots containing poor take- 
off country and renderer hides are 
in the 10% discount category and 
selling only occasionally. 


Dry Sheepskins Spotty 


Activity has been in spot skins as 
buyers showing very little interest in 
offerings for shipments. In some in- 
stances, shippers have reduced their 
ideas but even at the lower levels 
buyers are only mildly interested. 
Very little interest in Fulton County 
and the shoe trade has also shown 
only spasmodic buying activity. 

Hair sheep markets unchanged. 
Offerings reported of dry salted 
Sudans at $24, basis primes large, 
with buyers indicating ideas too high 
for this market. Some spot lots of 
Brazil “regular” cabrettas sold at 
$15 basis manufacturers. However, 
most shippers have higher vicws, 
asking $15.50 fob. for skins running 
70% regulars and 30% specials. De- 
mand is mostly for specials with few 
offered and usually held at slightly 
over what buyers are bidding. 

While some offers were received 
of Western Province and Maitland 
abattoir glovers on the basis of 205 
shillings for large, basis primes, most 
quarters intimate that England has 


paid much higher and that shippers’ 
ideas are nearer 225-230 shillings. 
Other varieties firm and nomina! as 
relatively few offers received. 

Wool sheep markets have again 
firmed up and at the last Sydney 
auctions, prices were 2-6 pence 
dearer. Melbourne, they were gener- 
ally 3-4 pence lower with 1/2 and 1/3 
wool about 10 pence lower. Offers 
of Cape merino sheep, 70% sound, 
30% damaged on the basis of 90 
pence c&f. for super combings, 214 
inches and up and other sections and 
descriptions at proportionately lower 
levels. 

Not much interest in shearlings 
with offerings of Capes, 1-114-inch 
and 14-114-inch at 75 pence, 14-1- 
inch at 65 pence and 1%-inch and 
down at 55 pence, c&f. Some reports 
that Europe has paid better prices. 
Slats moving in a limited way, 
principally Peruvians, as asking 
prices for Paprahs are out of line 
with buyers views here. 


Reptiles Quiet 


Very few sales reported as most 
buyers still out of the market. 

The Siam market continues to rule 
quiet with offers limited and firmly 
held. India market is slow with not 
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DERMABATE COMPOUNDS 
LIQUID EXTRACTS 


MANGROVE 
ORDINARY SUMAC 
RAPID TAN “G” 
SPECIAL DIPPING EXTRACTS 


SE cS 


AMERICAN EXTRACT CO. 


Manufacturers of the Largest Variety of Vegetable Tanning Extracts 


PORT ALLEGANY, PA. 


REPRESENTATIVES: 
McArthur Chemical Co., Ltd., 20 St. Paul St., West, Montreal; 
73 King St., West, Toronto 
Roy Wilson, Dickson Ltd., 7-8 Railway Approach, London, S.E.! 
Getz Bros. & Company, San Francisco, Calif.; New York City 


much interest in snakes though back 
cut lizards can be moved at a price. 

Reports that some Madras _ bark 
tanned whips, 4 inches up, averaging 
41% inches, 70/30 selection, sold at 
75c. but other offers at 74c. only 
drew bids of 70c., which shippers 
thus far refused. Some cobras, aver- 
aging 434 inches, 70/30, sold at 45c. 
but vipers, 414 inches, averaging 5 
inches, offered at 25c. failed to in- 
terest buyers. 

No late sales of Calcutia oval grain 
lizards but some trading developed 
in back cut Bengals with about 
50/60,000 said to have been sold at 
53c. for 9 inches up, averaging 10 
inches, 70c. for 10 inches up, aver- 
aging 11 inches, 75c. for 11 inches 
up, averaging 12 inches and 85c. for 
11 inches up, averaging 13 inches. 
Sellers asking 17c. for wet salted 
ramgodies, 10 inches up, averaging 
13/14 inches and 90c.-$1.05 for wet 
salted alligators, 10 inches up, aver- 
aging 14/15 inches. 

Not many offers of Brazils but a 
sales of 20/60/20 back cut tejus 
made at 80c. fob., while shippers still 
ask 90c. fob. for 30/50/20 assort- 
ment, the last trading basis. Giboias 
are held at 88c. fob., considered too 
high. No late sales of iguanas or 
chameleons. 


SULPHONATED OILS 
FAT (iduors 


CaUWAITY AND UNIFOR,.1LEaS 





MARDEN:WILD CORP. 





500 Colambia St., Somerville, Mass. 
MARDEN-WILD of CANADA, LTD. 


HALIFAX, N. S. 
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Get it—then—where you have the best 
chance to get it — through a classified ad 
addressed to the entire industry in LEATHER 
AND SHOES! Your “keyed” and confidential mes- 
sage will reach thousands of executives. L&S Want 
Ads have placed many top men in suitable positions. 


LEATHER and SHOES 


300 WEST ADAMS ST., CHICAGO 6, ILL. 
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News Quicks 


About people and happenings coast to coast 





Colorado 


© The week of May 27-June 3 has 
been declared as Shoe Week in Denver 
in recognition of the annual shoe 
show held by the Mountain States 
Shoe Travelers’ Association May 
27-29 at the Albany Hotel, Denver. 
Close to 400 salesmen from eight 
states are expected to attend the show- 
ing of some 130 Fall lines. 


Florida 


® Business of Dixie Shoe Co., Mi- 
ami manufacturer of women’s foot- 
wear, is reported discontinued. 


New Jersey 


® Al Sorace has resigned his posi- 
tion as foreman with Annabelle Foot- 
wear Co., Inc., Bayonne, to join 
Greene-Crescent Casuals, manufac- 
turer of ‘“Honeybugs” slippers, where 
he will be in charge of the cutting 
room. 


@ John Scherr is now associated 
with Supreme Footwear, Inc., Gar- 
field. He recently resigned from Cali 
Footwear. Supreme manufactures 
women’s California process shoes. 
Scherr is a well-known stylist and 
pattern executive. 

® The Calco Chemical Division of 
American. Cyanamid Co., Bound 
Brook, recently played host to 234 
empleyes who have been with the firm 
for 25 years or more. 


Pennsylvania 


@ Stanley Niekras and John Zurfluh, 
associated with Eberle Tanning Co., 
Westfield tanner of Tioga Oak sole 
leather, for the past 30 years, were 
tendered a testimonial banquet by 
the firm recently at the Potato City 
Hotel, Coudersport. Other 30-year 
members of the firm were guests of 
honor at the head table with Mr. and 
Mrs. Joseph F. Eberle, Jr., and John 
Minnoch,. executive director of the 
National Hide Association. Niekras 
and Zurfluh were presented with 
wrist watches. 


® Austin O’Brien, formerly with 
U. S. Leather Co., has joined Pack- 
ing House By-Products Co., Chi- 
cago hides and skins broker. O’Brien 
will be Western representative of the 
firm’s hide department with _head- 
quarters in Omszha. 
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© George S. Iliff has been appointed 
production manager of Joyce, Inc., 
Pasadena casuals manufacturer. Well 
known throughout the trade, Iliff has 
been operating his own business, mak- 
ing shoes for Joyce on contract. Pre- 
viously he was with I. Miller & Sons, 
Inc., for several years in various pro- 
duction capacities before becoming 
quality supervisor of Florsheim Shoe 
Co.’s three men’s shoe factories in 
Chicago. He was in charge of J. P. 
Smith’s women’s cement shoe divi- 
sion until 1937 when he joined Joyce. 
In 1942, he opened his own firm. 
@ Julius Schwarzchild is retiring 
from active duty with Bissinger & 
Co., West Coast hide and skin dealer- 
broker, on June 1 after more than 
50 years with the firm. He will be 
succeeded as manager of the firm’s 
Los Angeles branch by Albert Brown, 
who has worked with Schwarzchild 
for several years. 
Ohio 

® The Ohio Shoe Travelers Asso- 
ciation concluded a three-day show- 
ing of footwear for Fall on May 15 
at the Hotel Sheraton-Gibson, Cin- 
cinnati. More than 142 lines of all 
types were exhibited before an esti- 
mated 1000 shoe buyers from the 
Ohio, Indiana, Kentucky and West 
Virginia area. Buying was reported 
spotty. 

New Hampshire 
© Brown Co., Berlin manufacturer 
of shoe innersoles and other products, 
has begun construction of a new floc 
plant as part of an expansion program. 
The new plant will be of reinforced 
concrete, brick and steel and will 
house the latest in floc machinery. 
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® The A. C. Lawrence Leather 
Co. plant in Winchester suffered dam- 
age estimated at $10,000 when a flash 
fire broke out on May 15. Machin- 
ery, stock in process and several build- 
ings were damaged by fire and water. 


Missouri 


@ Juvenile Shoe Corp. of America 
will open its new plant at Sarcoxie 
early in July, according to Gale Pate, 
president and treasurer. The brick 
and glass factory will enable the firm 
to increase production of Lazy Bones 
children’s shoes by about 1800 pairs 
per day. 


Massachusetts 


® Pacific Mills has appointed Bos- 
ton Fabrics Corp., 183 Essex St., 
Boston, as distributor of its shoe goods 
in New England. Local stocks of 
Pacific shoe linings and flannels will 
be carried in the Boston area. Boston 
Fabrics Corp. is a leading converter 
of shoe components. 


©@ Employes of Algy Shoe Co., Ev- 
erett, have unanimously elected Lo- 
cal No. 1, United Shoe Workers of 
America, as bargaining agent. The 
vote was 93-0 in favor of USWA at 
a National Labor Relations Board 


election. 


®@ The Sherman Footwear Co, has 
changed its principal business ad- 
dress from 58 Buffum St., Lynn, to 
49 Howe St., Marlboro. S. Richard 
Sherman is president-treasurer. 


® Stockholders of the Walk-Over 
Shoe Co., Inc., Brockton, have voted 
to issue $79,900 worth of stock in 
the form of 799 shares of common 
stock with par value. Harold C. 
Keith is president. 

@ A 200-share increase in capital 
stock of Corman Leather Co., Inc., 
Chelsea, has been approved by the 





They just can’t take it? 


Genuine reptiles are usually barke 


tanned and are quickly and permac 


mently discolored by steam. 


De not attempt to steam-soliern 
thermoplastic bex toes in repe 
tile uppers. Get your Beckwith 
agent’s recommendation in 
advance of cutting uppers. 
Depending upon which prace 
tice your conditions best favor, 
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dry heaters or arrange for your 
tomporary use of canned pre- 
pared solvent box tees which 
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State Department of Corporations. 
Under the plan, the firm will expand 
its capitalization from 310 common 
shares without par value to 510 shares 
without par value. Joseph Corman is 
president-treasurer of the firm. 


© Fifth Avenue Shoe Corp., Ha- 
verhill, is one of the busiest firms in 
the city at the present time. The 
factory has been operating on a full 
production schedule for several weeks. 
A. S. Beck Shoe Corp., owner of Fifth 
Avenue Shoe Corp., reports an in- 
crease of 8.1 percent in dollar sales 
in the period Jan. 1 to April 28, 1951, 
over the comparable period a year ago. 


®@ The long-awaited upswing in shoe 
business seems to be developing in the 
Haverhill area at least with shoe 
manufacturers there feeling far more 
optimistic than recently. More fac- 
tories have recalled their cutters in 
the past two weeks and the local em- 
ployment service office reports the 
peak in unemployment claims has been 
passed. 


@ A. Starensier Co., Lynn, reports 
it has received its fourth large mili- 
tary contract for footwear since the 
outbreak of the Korean War. The 
company was recently awarded a ne- 
gotiated order for 90,000 pairs of hos- 
pital slippers; enough to keep its 150 


employes at full-time production for 
some time. 

® Effective June 1, Reilly, Brown 
& Willard, Inc., Boston advertising 
and public relations firm, will be lo- 
cated in new quarters at the Union 
Savings Bank Building, 216 Tremont 
St., Boston. 


@ Ernest Jean has joined Gerber 
Shoe Co., Lawrence, as cutting room 
foreman. He replaces Hollis McDan- 
iels. 

® Louis Friedman has resigned his 
position as president and treasurer of 
New England Leather Co., Boston. 
Officers of the company are now Jo- 
seph Spiegel, president; Louis Silver- 
man, treasurer; and Elliott Small, 
clerk. Friedman plans to open his 
own business as a leather jobber. 

@ Jj. Firestein, formerly with Plym- 
outh Shoe & Sewing Machine Co., 
Boston, has organized the Pilgrim 
Sewing Machine Co. at 423 Atlantic 
Ave., Boston. 


® Creditors of Fox Shoe Corp., Ha- 
verhill, held their final meeting in 
Boston on May 21 in the company’s 
bankruptcy, it is reported. 

® Creditors of M. & F. Shoe Co., 
Inc., Haverhill women’s shoe manu- 
facturer, met in Boston for their first 
meeting on May 21, it is reported. 


® Rowell Sinical has resigned as 
cutting room foreman with Martin- 
Tickelis Shoe Co., Newburyport. 
Sinical, a veteran of the industry, has 
held this position for the past 10 years. 


New York 


® Urban J. Dacier, sales manager 
of the Onco Division of Brown Co., 
recently transferred to new executive 
sales offices at 150 Causeway St., Bos- 
ton, was recently tendered a testimo- 
nial cocktail party at the Hotel Stat- 
ler, New York City. Several hun- 
dred friends and associates afhliated 
with the shoe industry, including 
manufacturers, chain store executives, 
shoe buyers and salesmen were pres- 
ent. Dacier was given a set of lug- 
gage as a farewell gift. 


@ Robert J. Schiff, founder and 
president of Shoe Corp. of America, 
and chairman of the board of A. S. 
Beck Shoe Corp., was guest of honor 
at a dinner sponsored by the New 
York shoe industry for the United 
Jewish Appeal, May 24, at the Hotel 
Roosevelt. Schiff was honored for 
his contributions to Israel. 

® Howard Dietrich & Son, Inc., 
has been incorporated in New York 
City to handle hides and skins. Doris 
Madsen of 41 Park Row is listed as 
principal. 
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_ WORK 
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facturers prove STAR Disc Ready-Wound Nylon Bobbins 


© Save Time @ Reduce Thread Waste @ Reduce Thread-Spilling and Back-Lashing 
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Your Name 


in the right place 
at the right time 


EATHER and SHOES’ BLUE BOOK offers 
a brisk short-cut to customer acceptance. 


Advertisers whose policies require a medium of 
more than passing interest find the BLUE BOOK 
exactly suited to their type of selling program 
for it is constantly used in the shoe and leather 
industry. Through it, your product is assured 
the attention of this group of quality and volume 
buyers—focused upon your name when they’re 
looking for the product you sell. 


This Directory is preferred by these buyers be- 
cause it has the greatest degree of accuracy and 
broadest scope, in the shoe, leather and leather 


goods field. 


A full page, reserved for your sales story under 
the proper classification, costs less than three 
cents per subscriber for two years of daily 
service. 





THE RUMPF PUBLISHING CO. 


Publishers of 
LEATHER AND SHOES—The International Shoe and Leather Weekly 
SHOESCOPE—T be Netion’s Top Shoe Fashion Magazine 
LEATHER AND SHOES BLUE BOOK of the Shoe and Leather Industry 
THE ENCYCLOPEDIA of the Shoe and Leather Industry 
BOOKS: “Shoes — Pacemakers of Progress,’ ‘Tanning Processes,"’ “Bank Loans to Shoe Manufacturers,” 
“Economics of Cattlehide Leather Tanning,”’ and ‘‘Podometrics.” 


300 WEST ADAMS STREET CHICAGO 6, U. S. A. 
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© Forbex Corp., New York City, 
has developed a new substitute and 
extender for carnauba wax. Called 
“Forbex Wax No. 44,” the synthetic 
wax is produced by the catalytic hy- 
drogenation of vegetable oils and other 
chemicals to give it practically the 
same hardness, melting point and gen- 
eral qualities of prime No. 1 carnauba 
wax, according to company claims. 
Complete list of specifications is avail- 
able on request. 


© Bedford Shoe Pattern Co. has 
been organized at 22 Wyckoff St., 
Brooklyn. John Barcheski is listed 
as principal. 


© Assignee’s sale of assets of Timely 
Leather Goods, Inc., New York 
City, brought approximately $850 at 
public auction, it is reported. 


@ Plans to construct a formaldehyde 
and liquid urea resin manufacturing 
plant on the outskirts of Demopolis, 
Ala., have been announced by Wil- 
liam F. Leicester, president of The 
Borden Co.’s Chemical Division. 
This will be the first plant in the 
Southern states to produce formal- 
dehyde and Borden’s second chemical 
plant in the South. 


© Some 154 retailers of Physical 
Culture Shoes in metropolitan New 
York and adjoining areas were told 
recently by shoe industry leaders at 
a dinner meeting in New York City 
to key their Fall merchandising plans 
to high quality, fashion-right, timely 
inventories in anticipation of a sharp 
incygase in retail sales, 


FORM RESEARCH UNIT 


Formation of a research depart- 
ment for investigating problems in 
the field of leathers, textiles, and 
paper was announced this week by 
the board of trustees of Lowell Tex- 
tile Institute, Lowell, Mass. 

Known as the Lowell Textile Insti- 
tute Research Foundation it has been 
formed for the purpose of encourag- 
ing and administering research spon- 
sored by industry and Government 
at the Institute. The staff of the new 
unit ‘will be available for study in 
problems involving chemistry, phys- 
ics, biology, engineering and indus- 
trial economics in leather, textiles, 
paper and related fields. 

An 18-man board of directors, of 
which president Martin J. Lydon and 
chairman of the board of trustees 
Harold W. Leitch will be ex-officio 
members, has been appointed to 
manage the foundation. Roland E. 
Derby, Jr., owner of the Derby Co., 
textile research chemists, is president. 
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SHOE THREAD DIFFICULTIES 
(Continued from Page 12) 


the thread we now use, and do the 
seams as we now construct them, fail 
during the normal life of the shoe?” 
If the answer to this question is “no,” 
he has no problem. If he finds he 
does have a failure, he will ask him- 
self, “what brings about this 
failure?” 

If a shoe manufacturer is experi- 
encing seam failure, the first problem 
is to determine what is causing the 
failure of the seams. It just cannot 
be passed over by blaming it cn the 
kind of thread being used. Some of 
the more important reasons for seam 
failure are: 

. Too few stitches per inch 

. Too weak thread 

. Wrong tension adjustment 

. Lengthwise strain on the stitch- 
ing 

. Abrasion 

. Attack by mildew 

. Deterioration due to acids 

. A combination of many things, 
such as poor skiving, improper 
patterns, and other details of 
shoemaking with which you are 
all familiar. 

If failure is brought about by too 
few stitches to the inch, the number 
of stitches per inch may easily be 


increased and the strength of the seam 
increased proportionately. In other 
words, a 10 percent increase in the 
number of stitches per inch results in 
a 10 percent increase in seam 
strength. 

If the thread is too fine in size and 
therefore too low in strength, heavier 
sizes of thread are readily obtainable. 

If the failure is brought about by 
malformed stitches due to improper 
tension adjustments, the necessary 
tension corrections can be made. 
Proper supervision can prevent mal- 
formed stitches caused by improper 
tension adjustment. 

If failure is due to a lengthwise 
strain on the line of stitching, it is 
possible to use a different type of 
stitch, such as the zigzag stitch, which 
permits the thread to extend under 
strain. If it is not possible to change 
the type of stitch, it most certainly 
is possible to obtain some of the new 
synthetic threads of great elasticity, 
such as nylon, Dacron, or Orlon. 


Abrasion of any thread, regardless 
of what fibers it is made from, may 
be minimized by pulling the thread 
down well into the material with the 
proper tension adjustment. Any 
thread allowed to ride on the surface 
will abrade faster than the same 
thread pulled down into the material. 


Threads made of nylon, however, 
have greater resistance to abrasion 
than threads made of any of the other 
fibers. 

If threads fail because of attack 
by mildew, this failure may be cor- 
rected by one of several changes— 
the use of cotton or linen thread 
treated with a mildew inhibitor or by 
using one of the inherently mildew 
resistent fibers, such as _ nylon, 
Dacron, or Orlon. 

If it is determined that the failure 
is due to acids, then a change to 
thread made of Orlon or Dacron 
would help in overcoming this type 
of failure. Orlon has excellent re- 
sistance to acid, and threads made of 
Dacron have fair to good acid re- 
sistance, whereas the threads made 
of the natural fibers have poor acid 
resistance. Thread deterioration 
brought about by contact with acid 
usually occurs in the heavy duty or 
safety type of shoe and then particu- 
larly in cases where the shoes are 
worn in chemical plants. 


It is important enough to repeat— 
your first problem is to determine the 
cause of the seam failure. If you are — 
in doubt, there are thread manufac- © 
turers who have the facilities and ~ 
who will be glad to aid you in analyz- © 
ing your problem. The competent ~ 
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DAVIS LEATHER INC. 


TWO PARK AVENUE, NEW YORK 16, NEW YORK 


Specializing in high grade full chrome calf leathers for the shoe, oe and novelty trade 
in an extensive range (162 shades) of Ultra High Style 


Colors. 


DOMINION CALF LEATHERS 


CINCINNATI—J. R. Kueven, 626 Broadway. 
CALIFORNIA—A. J. & J. R. Cook Co. 


BABY CALF LEATHERS 


BOSTON—Bergman & Brookhouse, 112 Beach St. 

ST. LOUIS AND SOUTHWEST: O. B. Dahm, 
1602 Locust St., St. Louis, Mo. 

MILWAUKEE—H. |. Stewart, 918 North 4th St. 


L les—I 
ENGLAND—Davis Canadian Leathers Ltd., Pe a a — — ~ 
3 Granby St., Leicester. an Francisco— ighth St. 


TANNERY— DAVIS LEATHER CO. LTD., NEWMARKET, ONTARIO, CANADA 








McADOO & ALLEN WELTING CO. 


QUAKERTOWN, BUCKS COUNTY, PENNSYLVANIA 


WELTING 
of all kinds 


Curried & Finished Vegetable Tanned 
SHOULDERS — BACKS — BENDS 


Quality, First 


Agencies in Principal Centers in the United States and throughout the world 
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thread manufacturer is in a position 
to suggest thread of the proper size 
made from the fiber best suited to 
your particular requirements. 

It is not enough just to change to 
thread made of some other fiber. 
When the change is made the thread 
and fiber must be selected to accom- 
plish specific results. The newer syn- 
thetic fibers have characteristics dif- 
ferent from each other—just as dif- 
ferent as they are in relation to cot- 
ton, linen, or silk. 


Loop Break Strength 
At this point I would like to em- 
phasize that one of the basic differ- 
ences in the characteristics of threads 
made of different natural and syn- 
thetic fibers is the loop break 
strength. In the past not much has 
been said about loop breaking 
strength. Most comparisons have 
been made by the use of straight 
breaking strength such as are ob- 
tained on a Scott or Suter tester. 
When we compare only the straight 
break of one kind of thread versus 
another, we have not gone far enough. , 
All stitches are a series of loops,, 
and the strength of the thread in the 
seam bears a direct relation to the 
loop breaking strength of threads 
not to the straight breaking strength 
of the thread. 
Because of the difference in the 
loop breaking strength of threads 
made from different fibers, it is not™ 
possible to substitute synthetic 
threads for cotton threads on the 
yasis of straight tensile strength. In 
rder to obtain the same seam 
strength, nylon thread used in place 
‘of cotton should have approximately 
26 percent greater straight tensile 
trength than cotton. Thread made 
f Dacron should be approximately 





45 percent stronger than cotton an a 
straight break. Thread made from 
Orlon should be approximately 53 
percent stronger on a straight break 
than a cotton thread. 

Possibly some people will challenge 
these figures. They nevertheless are 
the result of many tests made in the 
laboratory of the company with 
which I am associated in connection 
with our Seam Engineering Program. 
To, the best of our knowledge, these 
are the approximate figures that must 
be used to determine the straight 
breaking strengths of synthetic 
threads when they are to take the 
place of cotton threads in our fitting 
room. 

We should emphasize at this point 
that only in a major seam where the 
strength of the thread is important 
in holding the shoe together is it 
necessary to take into consideration 
the above factors. 


We all recognize that in some seams 
the strength of the thread is not a 
real factor as the seam is subjected 
to little or no strain. There are other 
major seams, however, where the 
strength of the thread as formed in 
the stitch is particularly important, 
for instance, the first closing opera- 
tion, vamping, tip stitching, and tack- 
ing, especially where only a single 
row of stitching is used. 

While on the subject of single 
Versus multiple rows of stitching, if 
multiple rows are made simultane- 
ously on a multiple needle machine, 
a tremendous increase in seam 
strength is brought about. Multiple 
rows of stitching made with a single 
needle machine by sewing one row 
of stitching adjacent to another do not 
increase the strength of the seam in 
many cases. The stress on such a 


seam is so unequal that it falls on one 
row of stitching at a time causing 
failure of the individual rows. 

In our experience there are certain 
seams where the original seam 
strength is not important because the 
seams are not subject to undue strain 
but where the thread fails due to 
abrasion. This is particularly true 
where materials such as plastic linings 
are used, and it is not possible to pull 
the bobbin thread down into the lin- 
ing material. For certain operations 
subject to abrasion, some manufac- 
turers are using nylon threads which 
have great resistance to abrasion. 


Orlon and Dacron 


Some manufacturers are giving 
serious consideration to threads made 
from fibers which are acid-resistant 
for the production of certain types of 
shoes. The fiber with outstanding 
resistance to acid is Orlon. Dacron 
has good resistance to acid. 

Earlier I mentioned that changes 
in military specifications will present 
to your industry some additional 
problems and in order to manufac- 
ture products considered good enough 
today some changes would have to 
be made in manufacturing methods. 

In order to produce and make 
available to your industry new 
threads to help overcome your prob- 
lems, it was necessary for the thread 
manufacturing industry to make 
changes in their equipment and their 
methods. New and better threads 
are now available. All that remains 
is for you to do your part and co- 
operate with us so that together our 
industry and yours can determine the 
answer to the question, “How to 
Solve Thread Difficulties.” 


END 





eB op DH Top «| 


LINING LEATHERS 





2. CHARMOOZ 


ay 
yr 


« 


Ne ee OC es 


Wil M 


LEATHER and SHOES 


THE PERFECT SUEDE LEATHER 
Ce ay 


dC 


co's. INC. 


May 26, 195! 





Permanent Wood Hee! 
Attaching 


AT Low cosT! 


With the GC DRIVE SCREW INSERTING MACHINE, 
screw reinforced wood heel attaching can be reduced 
from 5 to 3 operations with a corresponding reduc- 
tion in costs. And because this machine is fast it can 
lower costs still more! 

The drive screw holds the heel firmly in place dur- 
ing heel and edge finishing and heel nailing, then 
remains permanently to add a reassuring margin of 
strength. 

The results? Manufacturers protect themselves, 
their retailers and the wearer at very low cost against 
loose and lost heels. 

Over 35,000,000 pairs have already been attached 
with complete satisfaction. It’s a machine that is rug- 
gedly built to operate day after day with exceptional 
economy. 

Find out exactly how this machine can improve 
the value of your shoes — get complete details from 
your United branch office. 


HEEL SEAT FITTING — This impor SCREW ATTACHING —T HEEL NAILING 
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UNITED SHOE MACHINERY CORPORATION 
BOSTON, MASSACHUSETTS 
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HE confidence which our customers 
have in us was not won overnight. 
Good quality control, customer rela- 
tions, production and service over the 
years have helped to build that confi- 


dence. Constant research and new 





product development have contributed 
their fair share. 


If we are not now filling your require- 


ments for sulphonated or tanning oils, 
we would like to demonstrate why we 
SHOULD be. And thereby add another 
name to the long list of those with 


COMPLETE CONFIDENCE in our- 
selves, and our products. 


CONSHOHOCKEN, PA. 
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WASTE SULPHITES 


ae oe from Page 14) The Bi g J ob 1 Ss 


sulphite-cellulose extracts 
— from ad yaar rg ee W. 
which contained calcium lignosul- W 
phonates and free acid, the first step ell Under ay. 
consisted of neutralizing the free acid 
by adding lime, and the liquor was The 31st Edition of the BLUE BOOK of the Shoe 
pacity. gr er} borage ba and Leather Industry is being completely revised 
mining the calcium content a some- 
what less than its equivalent of strong ‘OR months the preliminary work on the new Blue Book 
sulphuric acid is added with stirring. of the Shoe and Leather Industry has been in the 
In this way, most of the lime is pre- process. This vast work which combines 10 directories in 
cipitated as calcium sulphate. Any one and provides instant and complete information on 


yore yg weg ddi Ripper? every part of the shoe and leather field is now moving 


amount of sodium bisulphite. After into its final stages. 
stirring the liquor for several hours All of the facts on who’s who, who manufactures, sells, or 
it is filtered by a filter-press to re distributes hides and skins, leather, shoes, and the mate- 
move the precipitated matter which ‘al hi , ‘ P : 

: : rials, supplies, machinery and equipment used in tanning 
consists mostly of calcium sulphate. : : 
The liquor thus purified is sold for and shoe manufacturing, plus the production, employment, 
tanning and other purposes. and sales statistics will be in the new Blue Book. 

The foregoing is a rather brief de- If you sell this field, the Blue Book is the buyer’s only 
scription of the simplest method used complete guide. Get the facts on the Blue Book now! 
for the preparation of  sulphite- 
cellulose extracts. However, tanning Dx ¢ 
extracts of this nature were developed 


and perfected by the Robeson Process RUMPF PUBLISHING COMPANY 
Company of America, and were mar- 300 W. ADAMS STREET 
keted under the trade-name “Spruce.” : 

CHICAGO 6, ILLINOIS 


(Note: The next article in this series 
will deal with Spruce extract.) 














CARLEY 
DRUM SPIDERS & FLANGES 
IN ALL SIZE JOURNALS 


CARLEY 
DRUM ROLLER BOXES 


ALSO TIMKEN BEARING, LEADED BRONZE, 
BABBITTED, IRON AND MOULDED DRUM BOXES 


MANUFACTURING CO.,INC. 
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For many years, E. F. Drew & Co.; Inc. has 

supplied the leather industry with excellent 

leather oils and related products. SULFATED OILS . cop oils « SPERM OILS « NEATSFOOT 

OILS © SPLITOILS © VEGETABLE OILS e CASTOR OILS 

Continuous, never-ending research ... SUEDE OILS 
product testing under actual plant con- 
ditions . . . extensive production facil- 
ities ... strict quality control . . . years 
of extensive experience in working hand- SPECIALTIES . ALUM STABLE OILS « DEGREASING AGENTS 
to-hand with the leather industry . . . SYNTHETIC DETERGENTS © SYNTHETIC ESTERS 


RAW OILS « REFINED VEGETABLE OILS ¢ TANKED COD 
OIL ¢ LUXOLENE AND OTHER SYNTHETIC ESTERS 


A NEOPALS . WATER-SOLUBLE, NON-IONIC FATLIQUORS 
. . . these are the guarantees behind every . " 


Drew product—your assurance of quality in 
P 7 ee STUFFING OILS AND COMPOUNDS 


products, service, research! 











Just Call or Write 


LEATHER OILS DIVISION 


E.F. DREW & Co., INC. 
BOONTON, N. J. 
NEW YORK CHICAGO PHILADELPHIA BOSTON 
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Situations Wanted 











Wanted and For Sale 





Wanted to Purchase 


1 Woburn Heavy Duty Setting Machine 
—Type B—84” 
2 75-lb. Capacity Air Compressors 
Both units must be in good working condition. 
Address E-18, 
c/o Leather and Shoes, 
300 W. Adams St., 
Chicago 6, Ill. 


Wanted: Surplus Stocks 
SHOE MANUFACTURERS’ SURPLUS OF 
Shoes including Close outs, 

Samples and Factory Damages 
Also LEATHER SURPLUS and REMNANTS. 


WRITE 
MATT AMROSE & SONS, 
SYRACUSE, N. Y. 


For Sale 


OWNER RETIRING, established business in 
Mdwest, 15 years old. All necessary equip- 
ment for finishing bag, strap, case, football, 
etc., leathers. 

Address E-6, 

c/o Leather and Shoes, 
300 W. Adams St., 
Chicago 6, Ill. 


Tannery Available 


IN OPERATION, produces excellent leather. 
$20,000 will handle; balance ten years to pay. 
Reason for sale owner’s health. 
Address E-12, 
c/o Leather and Shoes, 
300 W. Adams St. 
Chicago 6, Ill. 


Tannery for Sale 


VERY UNUSUAL opportunity in tax exempted 
Puerto Rico—The Island of Enchantment. 

Small modern chrome tannery for sale. 
Plenty of cheap hides—35c per hour for la- 
borers—idea] working conditions all year round 
—tax exemption available, including income 
tax. 

REASONS FOR SALE: OWNER HAS TWO 
OTHER BUSINESSES THAT TAKE ALL HIS 
TIME. 

For information and details, address E-5,- 
c/o Leather and Shoes, 300 W. Adams S&t., 
Chicago 6, Tl. 


° 
Machinery for Sale 
FOR SALE: Four 12” Turner Shaving Ma- 
chines, three Turner E Serial Table Setting-out 
Machines. Also one Baker-Layton 5’ Season- 


ing Machine. Address D-9, c/o Leather and 
Shoes, 300 W. Adams St., Chicago 6, Ill. 





For Sale at Low 
And Attractive Prices 


Wool Blanket Ends 
Wool & Cotton Blanket Ends 
Cotton Blanket Bnds 
Canton Flannel Full Stock, also 
Various Lengths, Jobs, Shorts 
Imitation Leather Full Stock and Remnants 
All Kinds & Colors & Weights 
Also, Block Cuts 
Book Binding Cloth Full Widths — In Rolls — 
Various Colors 
Felt — Rolls — Shorts — Remnants 
Knitted Fabrics 
Raw Materials—in Carloads or Small Lots 
A Building Full of Bargains. 
We Just Keep Moving Our Stock. 
Take Advantage of Our Low Prices. 
Be One of Our Satisfied Customers. 
We Guarantee Satisfaction. 

Write for Your Needs — We Will Reply 
Promptly and in Detail with Samples, 
if necessary. 

CENTRAL MERCANTILE CoO. 
217 Miwaukee Ave., Chicago 6, Ill. 
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Rates 


im this department for display ad- 


publisher. 
THE RUMPF PUBLISHING CO. 
300 W. Adams St. Chicago 6 


Wanted 
. 
Leather and Fabrics 

Agency 
EXPERIENCED, well known, and successful 
St. Louis Agents would be interested in a 
reliable direct tannery agency of fine leathers 
or good connection on fabrics. You will make 
no mistake contacting us if you have a com- 
petitive item for shoe factories. Replies con- 
fidential. Address E-15, c/o Leather and Shoes, 
300 W. Adams St., Chicago 6, II. 


 SEDGWICK K. JOHNSON 


Leather Chemist and Tanner 
Research and Government Work a Specialty 


E-4 19 Pingry Place, Elizabeth 3, N. J. 
ELizabeth 3-7336 


SHOE RACKS 


36 Pair Dowel Racks 


and 
36 Pair Pin Racks 
All hard 2 renee 
Ball bearing threadguard casters 


HIGH GRADE RACK CO., INC. 
120 Munroe St., Lynn, Mass. 
































Help Wanted 





Tanner 
WANTED: Experienced glove and garment 
leather tanner with thorough knowledge all 
phases production, capable of managing mod- 
ern plant. Unusual opportunity. 
Address E-13, 
c/o Leather and Shoes, 
300 W. Adams St. 
Chicago 6, Ill. 





Salesman 

SALESMAN: Chemist experienced in the de- 
velopment and manufacture of Shoe and Tan- 
nery Finishes wishes to contact a salesman 
with a following or ntree in the Sho and/or 
Tannery Finish fields of the Middle West. 
Please give resume of past experience. Al! 
replies will be held strictly confidential. Ad- 
dress E-16, c/o Leather and Shoes, 300 W. 
Adams St., Chicago 6, Ill. 


Sole Leather 
Cutting Foreman 


LARGE WESTERN PLANT in need of 
man thoroughly experienced in cutting 
all kinds of sole leather. Must be com- 
petent in handling large group of cutters. 
In reply state experience, age, refer- 
ences, and famiiy status. 
Address E-19, 
c/o Leather and Shoes 
300 W. Adams St., 
Chicago 6, Ill. 


LEATHER and SHOES 











Stitching Room Foreman 


Available now, will go anywhere, a stitching 
room man of wide experience. Knows how to 
get the work out on time. Apply Box X-35, 
Leather and Shoes, 10 High St., Boston 10, 
Mass 


Mechanical Belt Maker— 
Foreman 


All ‘round, fully experienced factory and out- 
side man, with very good knowledge of the 
Belting business as working foreman for 15-20 
years, is open for a position 

Further investigation will prove to your ad- 
vantage. Good reference Write box num- 
ber X-37, c/o Leather and Shoes, 10 High St., 
Boston 10, Mass. 


Increase Midwestern Sales? 


EXPERIENCED MANUFACTURERS REPRE- 
SENTATIVE calling on Tanners and Finishers 
in the Midwest, with established following, is 
now able to add non-conflicting lines to his 
representation. Address E-14, c/o Leather and 
Shoes, 300 W. Adams St., Chicago 6, Ill. 


Chemist 


24 YEARS EXPERIENCE in development and 
manufacture of Shoe finishes (including the 
latest type of finishes for Neolite Edges and 
Bottoms) and the latest type of Tannery Water- 
base Finishes. Seeks connection with pro- 
gressive company on a full time or a part 
time consulting basis Adiress E-17, c/o 
Leather and Shoes, 300 W. Adams St., Chi- 
cago 6, Ii. 


Treeing and Packing Room 


Foreman 

AVAILABLE NOW, will go anywhere. Treeing 
and packing room foreman with long experi- 
ence on all makes and all grades of shoes. Ex- 
pert mechanic on all operations, with thorough 
knowledge of cleaning, repairing and spraying 
all leathers and fabrics. Capable of breaking 
in all help. Address X-40, c/o Leather and 
Shoes, 10 High St., Boston 10, Mass 


BOUGHT — SOLD 


Titaniums — Lithopone 
— Zinc Oxide — Cellosolves 
— Glycols — Ethanolamines 
Dyes — Chemicals — Extracts 

Greases — Residues 
Bichromates — Oils — Waxes 
By-Products — Wastes 


CHEMICAL SERVICE CORP. 
80-02 Beaver St., New York 5, N.Y. 




















Coming Events 


Deaths 


Index To Advertisers 





May 27-29, 1951—Mountain States Fall 
Showing, sponsored by Mountain States 
Shoe Travelers Association. Albany Hotel, 
Denver, Col. 


June 3-7, 1951—46th annual convention, 
Shoe Service Institute of America, Hotel 
New Yorker, New York City. 


June 11-12, 1951—Seventh Annual Meet- 
ing of National Hide Association, Muehle- 
bach Hotel, Kansas City, Mo. 


June 11-13, 1951 — 1951 annual meeting 
of American Leather Chemists Associa- 
tion. Hotel Griswold, Groton, Conn. 


June 24-27, 1951—Mid-Atlantic Shoe 
Show, sponsored by Middle Atlantic Shoe 
Retailers Association, The Ambassador, 
Atlantic City, N. J. 


July 22-25, 1951 — Baltimore Shoe Show, 
sponsored by the Baltimore Shoe Club. 
Lord Baltimore Hotel, Baltimore, Md. 


Aug. 19-22, 1951 —~ Spring Showing of 
Allied Shoe Products and Style Exhibit for 
allied trades. Hotel Belmont-Plaza, New 
York City. 


Aug. 21-22, 1951 — Official Opening of 
American Leathers for Spring and Sum- 
mer 1952. Sponsored by Tanners’ Council 
of America. The Waldorf-Astoria, New 
York City. 


Oct. 29-Nov. 1, 1951 — National Shoe 
Fair, sponsored by National Shoe Manu- 
facturers Association and National Shoe 
Retailers Association. Palmer House and 
other hotels, Chicago. 


Nov. 25-29, 1951— Popular Price Shot ~ 


Show of America for Spring and Summer 
1952. Sponsored by New England Shoe 
and Leather Association and National 
Association of Shoe Chain Stores. Hotels 
New Yorker and McAlpin, New York City. 





Use LES WANT ADS 
for expert help, selling 
agents, representatives, etc. 
They get results— 
only $2.50 per inch 


Send copy to Leather and Shoes, 
300 W. Adams St., Chicago 6, Ill. 











James E. Cahill 


. 56, well-known sole leather dealer 
in New England, died May 15 at the 
New England Deaconess Hospital, 
Boston, after a long illness. He had 
been associated with the sole leather 
trade for the past 30 years, running 
his vwn business in Haverhill, Mass. 
He was also active in community af- 
fairs. Surviving are his wife, Al- 
ice T.; a son, Joseph, Jr.; a daughter, 
Mrs. John Gibbons; two brothers, four 
sisters, and three grandchildren. 


Alhennon Herron 
. . 85, retired chief engineer of 
Brown Shoe Co., St. Louis, Wied 
May 17 in an Arlington, Va., hospital 
of complications resulting from a fall 
in which he fractured his hip. He 
had been visiting with his daughter 
in Washington on his 85th birthday. 
Herron invented a shoe drier still in 
use and was responsible for many 
improvements in shoe machinery. He 
also invented an electric vibrator used 
outside the shoe industry. He and 
his wife celebrated their golden wed- 
ding anniversary two years ago. He 

leaves his wife and daughter. 


Charles A. Scanlon 
. shoe executive, died May 17 at 
his home in Llanerch near Philadel- 
phia, Pa. He had retired as district 
sales manager for Endicott-Johnson 
Shoe Corp. in Jan. 1950 after being 
associated with the firm for 41 years. 
He was also a past president of the 
Philadelphia Shoe Travelers Associa- 
tion. 
Stanley F. Fredriksen 
. . . 42, shoe machinery foreman, died 
May 13 in Beverly, Mass. He was 
foreman of the manufacturing order 
department of United Shoe Machinery 
Corp. for the past several years. Sur- 
viving are his wife, Elsa; two sons, 
Stanley W. and Dana R.; his parents, 
Mr. and Mrs. Hans Fredriksen; a 
brother, Hans; and two sisters. 


Ajax Machine Co. 

Alan Leather Finishing Co, .......... 
Amalgamated Leather Cos., 

American Extract Co. 

American Hide & Leather Co. . 
American Thread 

Atlas Refinery, Inc. 

Avon Sole Co. 


Barbour Welting Co. 
Beckwith Mfg. Co. ............00005 
Berman Leather Co. 


Carley Mfg. Co., 

Chemical Service Corp. ............. 
Colonial Tanning Co. ............... 
Crompton-Richmond Co., Inc 


Davis Leather, Inc. 

Drew, E. F., & Co., Inc. 

DuPont, E. |. de Nemours & Co., 
Dyestuffs Division Front Cover 


Eberle Tanning Co. ..............5.- 24 


Gebhardt, A. L., Co. 
Geilich Leather Co. 


Howes Leather Co., Inc 
Huch Leather Co. 


Irving Tanning Co., Inc 


Lichtman, J., & Sons 
Lincoln. L. H., & Son, Inc. ........... 
Lynn Innersole Co, ..............0055 


Marden-Wild Corp. 
McAdoo & Allen Welting Co. 
Mears, Fred W., Heel Co., Inc. ..... 


Ohio Leather Co., 
O'Keefe, Thos. A., Co. ...........005 
Ormond Tool & Mfg. Co. ............ 


a th Oe eee 
Reilly-Whiteman-Walton Co. 
River Plate Imp. & Exp. Corp. ........ 


Seton Leather Co. 
Standard Embossing Plate Mfg. Co. .. 
Superior Tanning Co. ..........-.-.. 


Taber Pump Co. ............-.050005 42 
Tanimex Corp. ......-.--0 eee eeeeeee 21 
Tannade Co., 9 
United Shoe Machinery Corp .. 23 and 37 


Western Supplies Co. ...........-+- 26 








405 LEXINGTON AVE., CHRYSLER BLDG., NEW YORK 





TABER 
TANNERY 
PUMPS 


. +» have been meeting the special 
requirements of the Tannery since 
1859. Write for Bulletin TP-629 


TABER PUMP CO. 
300 Elm St. (Est. 1859) Buffalo 3, N. Y. 
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May 26, 1951 
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